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1. We, the mdeisigneds, are other origiiial named inventore 

applic6ti6n or flie Presddeot and Chief Operating Officer of E-Maikcts, the Assignee of 
the abdve-idendfied qipliodion. 

2. We have submitted ULthis application prior Declarations, wWdi are incoipoiated by, 
reference ham.. 

3. This declaration is filed to respond to the Office Action of Novoriber 19, 2002 and to 
corroborate at least some earlier evidoice and submissions in fliis qiplication. 

* 4. In preparation fi>r this declaration, Scott Cavey spent on thet)rder of _70_ days 

reviewing company records, intoviewing aiq)loyee8 and some of the named invoitors, 
and reconstructing again die activities thai occurred wifli respect to ^ subj ect matter of 
the above-identified patent application between roug^y the summer of 1996 to the 
summorof 1997. 

S. Scott Cavey also reviewed the November 19, 2002 Office Action, and the questions and 
issues raised by the Patent Examiner in it, and tried to track down information to further 
respond. 




6. Asaresultyltookano&^iou^y. 14__daystooonqwleandoigani2eflie 

infi>nnationandp]»ciit tins infimndtioa was 

compiled vnfk Hie hdp of Kevin Kimle» David IL Krog, and Reynold Haider. 

7. Thistestimomdisghrmtoaoooant&randt^^ 
gen«:ation of Ihe cono^t to the laimdiing of llie fi^ 

Contract To address fliespedfic issued it was a continuous, concotedefifort 
displayed to the redadng flie concept to practice fiom prior to 9/4/96 to laundi in mid* 
summ^ 1997, you will see not only a continuous and conc^ted effort but you will see a 
conmiitted effort 

8. Three of die pa&^ti^Ui^ and reduced incometo two 

consd^jp^liH^M^ 
oomiKinyix^^ 

9. In that time i&e fduoders of flie conq^my wece woridng for wages less than i/3 of tiidr 
previous earmngs at tfie jobs they left to pursue the develbpm^ of ^ applicati<nL Hiat 
is a level nf ly imtnifaeht tbiit ciinnot be questioned. To diaborate in detail, flih is tilie 
story of &e developmCTt of Ibe Net Ck>ntract 

10. The Patent iq^plicanls include Kevin Kimle. David (Dave) Krog, Reynold (Rusty) Harder, 
Alan Sdimitz and Jqlp StudcL Kevin, Rusty and Dave a^ tbe ori^nal founddis of tfie 
conq»any E4iibdc<b^ John Studd was a contractor who lielped 
bufld the Application after most design and 

Alan Scbmitz joined tbe con^any at^e tail aid in July 1997 in time to lamKb die 
application and bring the t^licatioii out of a local saver into an intern^ connected 
oi^dromnait and protected unda a propri^ary security platform. 

1 L As is well known in any kind of software devdqpment, a true q>plication Aat is takoi to 
rxiaiket consists of 80% of the time spat in design and mark^ concept testing and ttie last 
20% is actual coding. This story follows a shnilar timeline and process. 

PRIOR TO SEPTEMBERS. 1996 

12. Prior to September 4, 1996, Rusty, Kevin, Dave and MarifiMlBBKan Iowa State 
Univmity professor and compute: programmer) met in the first formal documented 
meeting to discuss a concept Uiey bad hcca talkbg about informally since earlier when 
Kevin and Dave had attended a meeting at the Univor^ of Iowa on die topic of Iowa 
Electronic Markets. Ihey talked about initial 0QncQ)ts of Electronic Trading. The 
meeting induded £scussions of the separation of responsibilities between tiie members; 
Rusty would look at tiie ammal markets and modeled the supply cfaam of the integrated 
maricets. Mark wodd look into what wodd it take in people, software, e^^ 
they could sunultatteously do Worid Wide Wci>t software and link to FannDayta. Dave 
Krog would investigate the Grain sector and colored both tiie concqrt of dectranic 
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13. 



14. 



15. 



16. 

17. 
18. 



19. 



20. 



21. 



trading and decttonic ooUiact management Kevin would look into fin a ndng , bnaness 
design, dectraiic oommeroe options and partnets and stiat^c options. 

At tiiis time ail tiie menibecs of tiie ffoap were ganMy employed. Th^ met in die 
motnings evemngs and weckoids to<pioceed toward tiie vidon of a web based boane^ to 
provided agiiciiltnre oonnnnnity, grain trading and ctmtract management Rusty aiid 
Kevin woi ked togefcg oh a P residaitial campaign in lA and Dave and Kevin Woited 
togetha 8tHH|HBBf so there woe many opportunities to get togetiier infimnally. 



Kevin Kimle and MaddHHBIli^^ discussions on tiie tedinology needs and 

■agreed to meet on with Dave and Rusty. The purpose of tiie meeting was to get Kbnk 
more oomfitftable in &e OQncq)ts and to giedn fiill conmutme^ 
eventual biJ^ess^F wor]^;flU#^i^ 




le^me 



fi^ financmiiie^^lesstS^ 
badcgrouiidin venbiie startniqiis and finandng. Steve w6idd lataj<nn tiie teem as one of 
tiie founders of the co«n|Nnty. 

Kevin met witii AlanilMr o^fllHHHiBBP^ discuss tiie direction of 
Agriculture and tiie issues fiidngSs^^^lg^^ m agnc^iire. Kevin and Kfoik 
ollowediqKmtedmology issues. 



Kevin met witii New GQOp in Ft Dodge to dteousshow tii^ use madcet infinmatioh and 
how tiiqr wodd-use electronic comniefG& 



so 



Rusty, Dave, Kevin and Mark met for a business m< 

&r, induding Mmket researdi and finandng discusdons. The priorities nioving forward 
were devdopment of tiie prototype and defining tiie sovice offoings. In tiie meeting 
Mark flBHlil|deddedhe was not willing to commit to a new venture and 
recommoided the team talk to Gary as a potential tedmical lead. 

Kevin met witii Mike Turner at tiie Univosity of Ndnaska linoohi to discuss tiie product 
concqits and tiie business opportunities. Mike hdped line out the best companies and 
locations to discuss tiie ooncq)t with and to potentially involve in tiie devel(^Qit The 
concq)ts discussed vrere qpedalty com maikd contract manago; gnan trading bdween 
elevator and fiomer and managonent of quality and transaction requirranents for the end 
uso^ processors. The products, in Mike's opuiion, witii tiie most potential are the spedalty 
corn contract inaiiaganent or the elevator electronic transaction syBton. 

Kevin Kimle attended a confomce in NYC where he learned about tiie Microsoft 
development modd and tiie product sdieduling to meet customer esqiectations. 

Meeting witii a tedmology oon^any in Ames called tiie Spanning Tree. The leaders 
name is OregflBHb Discussion induded options for delivoy of tiie product, usmg 
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VPN or WWW. They also discussed &e potential needs for people and cost for a 
prototype. 4-6 people months and aibout $200,000. That soonded.real hi|^ Kcnin Rnsty 
and Dave inet later in die day to discuss tile ocmcq^ fixnn Spanning Tree. 

22. Apnl 1996 vns a busy monb at Has tegular jobs of tiie founding team members. Rusty 
and Dave were researching die animal and grain siqpply dudn economics and Kevm 
woike^Sii^ding technology partners. April 12^ Kevin met followed up witii Gr% 

Spannuiglliee<mhis ooncq)ts. April 15^ Kevhimet wiOi developer Gary 
'fo detenmnehis interartin^l^^ 
MaikJBiiRiPi /^l^^^^ Auiom€l0Qp)tb>disoussrtiie%ile»dsfw 
tiie spedfdty com niuaket and pptaitifl useof electronic i^licatioos. Kevin also 
witii CPX in Hasio^lf)]^^ A^ 
. . . ' fhesamesuiypS;:^^^!!^^ 
AocbtBnj^l|^%^i|v^ 

fMer and an hiitid evaiuation pm 

23. May 5,1996 Kevin and DavSmet to nugor areas of the business Wodc plan, content. 
Transactions and Ckmrnnmication. May 8^ me^^ 

tedmic^l options, hitdlectual Propoty issues, scalability, and oon^etitive pressures. 
Kevin dso £scuised the product presoitatibn for conrtiiDg hwestois and to discuss if 
finandngwOl MayS^Kevinpi^ 
Business toBudnessthois^ Contract gixmc^^^ 
Specialties tenders and 4) btdnational tenders. May 13^ discussed' vision and 
witii Context Consulting and they want to investigate tiie dectronic tendos and Bu^ess- 
to-Busmess communicatiins. Tltis discusaon eventually led to tiie first' consulting project 
for tiie new E-Maik^ con^any and tiie evaluation of tiie B2B transaction i^lication. 

24. May 1 5^ Kevin met with three business leaders in Ames and discussed the fomiation of a 
new business and he met mih Context Consulting and Dave to msp out a plan to gp 
forward on the B2B woik plan. 

25. May 20^ Kevin m^ wilh Steve Ringlee to d^ tiie business startup issues and financing 
expertise Steve would bring to the group. 

26. May 22"* Kevin researched ECIL This is the first documentation of the concq)t of B- 
Maik^ systems being a longar-tain replacement of EDL Kevin also revised ti^ woik 
Plan and documented fiie process for die evolution of the product firom the concept The 
plan is 1) phone surveys of multiple industry partidpants to discuss product concept and 
industry needs, 2) individud me^ings in different states to d^^ 

tiie product concept in more detail, 3) reestablish the product idea ded^ 
prototype, 4) Develop a product prototype fiom scope drawings to tedmical oeation, 5) 
Presentation creation fnduding ^e prototype and 6) discusdons witii Key advisors, Lon 
flB9f BobJHBhvandTom^ ^ 
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27. May 24*'' Kevin doomacatedN^Omtiactdatd^ 

oompmy as die key Tdati<mai link and also set 19 each seclOT 



. 28. May 28^. Kevin also documcoted the Database stmctme connections. Database kgr 

stroctuies are using die conqnny ID as tiieidational link between cont^^ . 
customer survey info. Over die wedcend die team has come to tomsiKitii how to wrq> 
aU die product ideas tog^er. *Take contracting dtuations and fonn an infom^ 
systOT to link to electrtnuc transactions^ die key nwikets for die contract m^^ 
system should be ffi^ Oil Com, Waxy Gonii White Com and Quali^.YdlowooHL 

29. May 29* Kevin met widiBriimBuhralrout tiieUvestockmdushy 
^^ets plapni^ f^U<«tion: ]| 




30. ; i^30^Revm^ 

■RBm:idb?95taM^ „ _ _ 

eotttdieitotaiwts^ 

31. June 1, 1996 Kevin doaments Ids 

preparation for his meeting die next day. Electnimc hid'adc systems are one-^^ ^ 
sinqile price discovoy traosaictions. C^ontn:^^ is a more cotiq>lex transaction ance it 
includes Structure, Spedficatioi^ F^ce and Qoforcemoit 

32. June ^'^Diave and Kevm mert to discuss die i«se^ Davehas done ondie Wlnte Com 
maikeL 

33. June 3** Rusty and Kevin discuss a mannmed CaiariieTraa^^to^isinterested^m^ 
products E-Maikets is devdoping. OiaiUehas connections atfl 

resoinces. Ouulie eventual^ jomed die team and also was onerame compaigr founders. 

34. June 6* Rusty, Daw andJCevin get togedier to woric on die presentation of die Nrt 
Contract system for white com to present to Frito Lay, Bartiett and Quaker. June?* 
Kevin woriced on die new Presentation. 

35. June 12* Met widi die Dept of Ag.concacning die revamped product Kevm documaits 
the business process and how &-Kfoikets fits in and the first documentation of die 
antidpated revoiue modd. 

36. June 18* Dave and Kevin complete a Supply cham for White com. 

37. June 19* Kevm meets widi Bartiett Grain on didr White Com process. 

38. June 2(y*' Kevm md widi Brian Buhr who has a tedinical lead prospect Kevm, Rusty, 
and Dave also met vntii Chariie Trauga: to discuss die vidon for die new conqwqr. 

39. June 22"** Dave and Kevin meet to discuss a researdi recap on the wlue proposition for a 
White Com buyer like Frito Lay. The issue of information ownoship and data security is 
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documeoted as a serious question tiiat needs to be decided. Kevin woiked on tiie Frito 
Lay presentation. Settitig up Frito Li^ presentation and finishing up tiie prototype 
woiksheet > 

40. June 30^ Security issue is addressed \»idi documentation ofmultiplelevds of security. 

41. July 1,1996: Dave and Kem discuss \ivliat is needed in tiie Frito prototype design. 



42. July ^ Kevin documents tiie design of'tiie Frito prototype^ 

43. July 3"* Kevin m^ witii a fiomer for Frito Lay and the purdias^: of Frito Lay to discuss 
' how tiidr contraoting<fysten^^ 




• ■ 45.- . ••■■iidy^'^l^rt^^ 

prbviiier. Spaoniiig'^ 

46. July 7''*40^ Kevm woriced on the buaness plan and developed tile investment matioials. 
Pocumalted business^lan desig^ onJniy8 . 

47. July 1 1*^ and 12^ Kevin met with Frito Lay to follow \xp on tiie last meeting and set a 
second meeting for 7/30. Prito iieeds a syston to show price diange^ 

contracts; 

48. July 13^ Rusty and Kevin met witii Charlie Tiauger. July 14^ Wrote diafi of tiie business 
plan. 

49. July 1^ Kevin leaves his full time job at ^Hlf ^ focus full time on &Maricets. 

50. July 18^ The team met to line out tiie next two mondis goals. First documented 
discussion about a system indep«idoit portal whoe the software is a value added portal 
and tiie posonal portal works tiirou^ a LAN comiected to tiie Intmiet whoe tiie modem 
connection divots the user to our network and oiables tiie browser q)plication to be 
accessed. Today tiiis is called Websovices. 

51. July 19^ Kevin worked on Business plan. 

52. July 22*^ Kevin m^ witii MaiktBCSs a potoitial technical devdopo:. Rusty, Dave and 
Kem m^ to discuss Tedmlcal devdopo-. 

53. July 23"* Kevin woriced on small business finandng witii Marv Waltos. 

54. July 24"* Met witii Conteict Consulting on a project for Kodak. July 25 woriced on Kodak 
project and researdied die cotton nunket witii tiie USDA to evaluate its q>plicability to 
the Ud Contract qjplication. 
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55. July 26* Talked with fonner Microsoft eoq)loyee about tedimcal devdopmeot He did 
not fit tiie needs. Gontiinied leseaidi (m cotton 



56. July 27* -28*In Omaha wthOiariieTtauger, Dave, Kevin^^ 

discussion on tedmical options. Oiariie is working on alternatives but at flie momeit did 
not believe he would need a saver yet 

57. July 29* Kevin met Steve Riu^ee and lined out fhemodi^^ 
The modules Witt include E-Tools, E-Qmtiact, E-Q^ 

58. Ji^y 30* IL and wilii Frito w<it4i*?uss0d 
59. 

60. August 2*^ Woriced on Kodak project for Ck^^ 

61. August 3** Kevin devd<5)ed the value proposition fOTFritoi^^ 

presentatibn to explain what E-Maikets qjplicalions would offa- a con^any like Fiito. 

62. August 4'4s«eetingwidi Dave, Kevin and caiariie in Omaha. 

63. August up direct cable mtemet oomiections and woricrf^^ 

64. August 7-9*Woiked on consulting project 

65. August 9*Made contact with Ed McMillan, former Purina Mills CEO to discuss 
a board of Advisors. Meeting set for 8/21. 

66. August 12*. Kevin met with Steve Rin^ee about the financing discussions. 

67. August 15* Company moorporation papas are drawn up. 

68. August 16* Kevin drew up Product/Service grid connecting appHcation functionality to 
service access levels and met with Marvin Hayenga a future investor in B-maikets. 

69. August 17* Team meeting discussed new security platform company called Prism fliat 
Chsdie found. 

70. August 19* Kevin met with Scoular grain on specialty com contractmg. 

71. August20^. Kevin met with Baitlett grain on White Com contracting. 

72. August 21'* Kevin met with Ed McMillan to confirm him being on the Board of Advisors. 
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73. 

74. 
75. 

76, 

77. 



August 22^ Followed vp wifli Kbiki 
Agcis aboQt-systems far Agidculture. 



r vibo had talked witli Geoff Andenon of 



August 2A^ Roistered the domain name for c-maikets.com. 

August 2^ Kevin detailed Strat^c observadcms in noties and again shows different 
conc^ts for Contract managemoit and Bid Posting and transaction procesdng. 



August 27^ Meetings witii Kevin, Rusty, Dave, Steve Ringlee, andl 
suggestS'taMiig'Vdtbi^fiit^FarmSi , 



Tom 



August 28- 2:9tiiWoddng on consulting project for Context Consulting to bring in .some 



78. 



79. 

80. 
81. 
82. 

83. 
84. 

85. 



Sc^teqdilk^ 

omtUi Brum Bi2ir B j^itlti^ tedh axid iforas ciiiMe ^^e t)ii^0^ iH6 diidfiilWli^^ 
would evoitually j<nn the company in 1999. Kevin is working on finding iqipropriate 
office space iivstead of wtnking out of tiie baisement of Ids house. 

Sq)tember6'''DaveqmtUs full time job at ^m|^|Vto focus solely on& 
Markets. The team met at 4:30 and discussed^^^^ralhe goals, prototype 
development issues, and flie Busmess Plan and Admin issues. 



i on Consulting project for Kodak. 

Septonba 9^ Kem and Dave worked on the Kodak Gonisulting project 

Sq)tember 10^ Kevin met with Tom ^Hlpan E-Maricets Advisor to disoiss progress 
and talk about leads. 

Septonbo: 1 1^ woiked on Kodak consulting project 

Septonba 12^ research with NQFA on tiie previous EDI project referred us to Caigill, 
Continoitaland] 



Septembo: 13^ Meeti ng with K evin and Steve Ringlee updated that Spanning Tree is out 
of business and Gr^^BMBbas moved to Ottawa. Since July when Greg as^ed for a 
detailed document he has beoi focused on saving his busmess and has not come vtp with 
any solutions for bmlding tiie Contract prototype. Researched transaction costs with 
Univeirity of ^nnesota. Also Kevin woriced on die priorities of who to focus attrition 
on to ^ finandng, tedmical development and a customo* for tiie application. Dave met 
with Tom^HMeto discuss his iiqiut on fli e new business. To m was fonneriy flie hea d 
, wlddi vns bougjit by Hpand now runs I 
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86. Sq>t^b€r 15 Kevin wodced on the value spectrum in grain transactions. 

87. September 1^ Kevin met with Greg M^to fiiialize the tedini cddiscn ssions Ihey 
had b^>re he dosed his trasiness and moved He le&f^ 

talked to Fiito 1^7 and are ^ing to put flie Net G)ntract discusdbn^ 
aft^ Harvest, Oct 2 tentative me^mg. 

88. September 17^ worked on Consulting project for Context Consulting and set up a 
meeting wifli a fonn^ grain trad^ in Mmnepolis. 

89. September 18* Dave and Kevin attended and E<k)mm^ 

Kevin and Steve discussed incorporation issues Trilogy as a Tedi S^oe providd: and 
Ihebusijttess^Ipn^i^^ 

Se^te^^ 

refibrted us to cSne&A^lf^ a IK)KsSE6le Htaliso ind; wi& 

Agris Corporation a software developer for Ag Retailas and with Ttilogy about flieir 
developmat process. Kevin doeummted our process and ttle process of our customers to 
help TrttogyuDdasbuid our developmot cyi^e, . ^ ^ 

Sq>tember 23*^ Group Meeting CharUe is respoiisible for ^ 
developm^t par&o^s. Steve is respondble for the systoi to tnidc developments. Kevin 
also m^ with John Cheen of tile N 

CTiergimg com markets fixmi a firmor's stand^int and how tiie formers will engage in die 
new maik^ and can electronic txmmieroe hdp. 

93. Sq)tmibCT 24* Kevin leseardied Canola market and Sunflowea: maik^ for Contract 
systems. 

94. SeptCTiber 25* Kevin and Dave m^ whh Zmeca, a large life^sdence conq)any, wifli a 
part ownership in ExSeed, a com gendics company, about the need to unda:stand the 
value in the com value diain, and how can diey capture die value to an integrated 
company. 

95. Sq)tembCT 26* woiked more on the sunflower industry, contacts with the USDA and 
Nat'l Sunflowo: Assoc. Also captured names and numbers of the key Sunflowo: mdustry 
seed siqypliers. 

96. Septmb^ 27 -29* woiked on consulting project for Context Consulting. 

97. Sq)t»iber 30^ Kevin met with Rusty and Steve Riii^ee to discuss trademark fi^ 

and investoffollow-i||>. Rusty introduced Wendy Oramm to die oonq)any*8 concept and 
she would fikelASre infonnatioiL Kevin confirmed the meting witti Frito Lay on 1 0/2. 



90. 
91. 



92. 
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98. October 1, 1996 Rusty quit his Mtime job at fl||m||aiid went part time to be able to 
dedicate days to E- Ma&els Inc. Kevin and IMvevi^Sd Univeistty of Ndxta^ staff 
to present Net Q>ntract and transaction i^fication oonc^ts. Met-yifii Jim 
Aftetwaid Oeymet wifli Chadie Trough and Prism Company to discuss bow Prism 
could be tiie tedinical profvider. 

99. October 2"* Dave and Kevin met with Frito-Lay. They ate interested in dectronic 
oommesce but want to do die contracting intonally. This is tbe be^nning of the end of 
our conyosotioDS with Frito Lay since we want to pudi forward with Net Contract before 
electronic Trading. 

100. October 3*^ Tiavd bade to Ames and rqdoritize die direction afitt 

.'me^tib^: ■ ''. 

101. 0(^ber4^ypdi^%^ 

/ ■ ... l^ntnu^iijxs^^ ■ • 

102. October 7* Dave and Kevin nude a trip to Mimieqwlis to discoss N^ 
witti Ed Ussd foonaly of Pilkbuiy and Central livestodc Co. 

103. October 8th Incoiporation paperwork is in process. Discussion with CaigiU^^^^^ 

on Spedalty com for procesdng and how the contracting procedures would fit our 
concept 

'104. October 9**' met widi Northrop King a seed company about electronic sdlhig. Researdied 
the ix>tus CoUaboration system, October 10^ dis^^ 
Commodities about hoWih^ have advanced on Iheir wd)dte for Livestod^ 
dealt widi die security issues. Dave talked widi Dow Ehnco about Ifadr nutrioit doise 
com and Ifig^ corn. Th^ m% inta«s(ed in taiking to nndostand die maricd and 
application better. Dow eventually became a customo- and diis was a key first meeting. 
Dave also met widi Tim lim^ a consultant to Ag Con^anies about die compaBy*s 
product ideas. 

105. October 1 1^ Charlie Trauger had been working on die tedmology providers and he and 
Kevin discussed die progress. 

106. October 14^ Kevin re>ased die PowerPoint prototype presentation and induded die 
personalized pa^ and content pages along widi die product implications. Hiat drawing 
needs to be put into a fiill flow diart diagram and scoped for a devdopo*. 

107. October 15*^ Kevin woriced on die product diagram induding die Interactive Business 
Center, Net Connect, Net Contract, Net Maricet and Net Sale. 

108. October 1^ Dave and Kevin woriced on die list of issues sudi as die process cannot start 
widi the Fanner issuing a bid. It won't woric What can E-Maikets do in terms of focus - 
need to get finandng to fund development also need to line iq> die tedinical partners 
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soon. Kevin would focus on the Interactive Bii aBess Center and D ave would focos oh 
contracting. 

109. October 17* and 18* Pave woiked on tiieproposdfejjjand Kevin 
consulting projecis for CVmtext Q)multing. 

1 10. October 19'"' Business meeting wifli IheDge, Rusty, Chariie, Kevin and Steve. 
Discussed fhet^progress on Mycog!a,fl||[||J^FritOi,$ip^ St Paul Conference, 
Monsanto Old Omalia meeting, as wonis^raiqtans^foniuitiQnia^ 

111. October 21 Meeting witli^ecatodis<»sstiie^p^^ 
Reveaue/(4a^faid;SalesiV& Costi; 

112. Gct6bcr22!^liviiandRjw^ 

1 13. October 23"*^Madcets, Inc. received its authorization as a corporation and the Articles 
of Incorporation were posted after two montiis of psperwoii aM 

114. llie^BAroposal was completed and presented toflpll^^ 

and aB|H& Madcet Wodcs was devdbped. On tiie 24" Dave and Kevin met witii 
Zeneca about the specialty crops tomatoes and Potatoes. Hiere may be an opporhini^ for 
data a^turc but tiietedmical traits are not pitB^ amttactiiig is 

done difEamfly. System would need to indudie ^offle information and ddivety data for 
value cqrtnre. 

115. October 27* woikoi on consdting project or Contort Consulting. 

116. October 28* Dave and Kevin woiked on Consulting project for Contort ConS^ 

1 17. October 29* meeting widi Zeneca reviewing Twnatoes and Potatoes tiiere are some new 
Bt traits being developed in Potatoes. Also tracking down a cont act at Anhenser Busdi 
for barley contracting. Rusty quits his fulltime job at J||p^B^ and goes part-time until 
Jan to focus more time on E-Maikets. 

1 1 8. October 30* Kevin worked on Intiiactive Business Cent» content Rusty worked on tiie 
Zoieca presentation. 

119. November 1,1996 Dave and Kevin made die presentation to Zeneca. 

120. November 4*and 5* worked on Mycogen Proposal for a seed producer system, Net 
Contract system and direct sales system and need a systan to work with partner 
arrangemoits like Dow Elanco. 
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121. November 7* Dave and Rusty woiked on (he Feed miUs leseaidi and gathering High OH 

analysis data fixmi Ohio State Univodty. . « 

*. • " 

122. Noveofl>er 10^ Kevin is devdoping fiont-page oonteat and woiking towards a 
downloaded fixmt page. ^ -^^ 

123. November 11* shopping for LCD projectors. The presentations are too difficult to do on 
a computer sacca. Prices are $6,000-$8,000. 

124. November 12* Kevin woiked Ontfae kodsdc'consulting project 

125. November 13* Kevin wodced on how to kundi an 

witibin^^^^^^^><^I^^^ T1ief8oldtijM3i:9^^ 

126. Ktovffi|^^ 

(3iiiiipa^'^ISoyi^^ 

only to those wiUi Biotech Uoeoses so die seodtiWii^forinatioin would have to slum after 
issuance of flie contract hi otha- words^e final contract spedficalions are not dtsdosed 
until afia die obligation is oomndtted to. Kevm travds to 

Bedcer to £scuss a proposal for btdlding an dectroiiic inarket diat is not just bid ask but 
ins%ulmollrporates die quality and gen^c infonnatio^ in^f filtering and breaks the 
matching down into relational matdies of quality and genetic data befi»e price is ever 
negotiated. Some of die Net Contract features fit hoe but it is not an exact fit 

127. November 17* Charlie has met widi and is recommending die group vidt widi anodier 
custom developer named PatrickSK November 18* Dave met again widi Myoogen and 
tiiey will have a hig^ oil Com product and do not know whedier tiley will contract grow 
or not Kevin was siting up new Intonet oomiections and new phone lines and 
purdia^ng die new LCD projector. 

128. November 19* Kevin met witii DuPont diey expect acreage of Hi^ Oil com to double m 
1997. 

129. November 20* Dave and Kevin meet to discuss die iproach for bodi Mycogen and 
DuPont Both of who would evoitually become customois of die Net Contract 
application. A Prototype for Mycogoi is outlined. 

130. Novemba^ 21** and 22*^ Dave and Kevin travel to Indianapolis and Minnesota for the 
ISTA presentation and a meeting widi Myoogen seeds. The Myoogoi meeting went well 
but they want help defimng die value proposition on a pa* bushel basis. 

131. November 25* Finished die Net Contract prototype and worked on finnmg design widiin 
the Posooal Business Center. Dave has met widi Ooplan Genetics and diey spoid a lot 
of4aV|Mq)dating elevators on seed |fl|p. 
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132. Novonber 2^ oon^any meeting and iqM^^ 

wfttMng nn, Datahase strocture ^scossion. Piscosscd Secoiity platfonn, hacflwain^ 
software enci7l^<m and SSU Need to dewdop a security matrix. 

133. November 27* Dave woiked on fteprodoct database 

by flie oonqrames Haisy hove ^idted wifli flie past ax montiis, fin: die Net Contract 
^plication. 

134. November 29"' GreatedfljjjBnesentation including Home page, Personal Business 
Center, Project listing (^^rohtract spedfications), Datfd^ 

Query results Download Query, ContRK^ Home ( Mo, Bidi Ddiveiy info, ©top 

Conditions, Contract database). Bid iai^^ 

D^siiaaisitD^ii^ 

135. bibcembeir 1499^^:(^^ 
setiq). 




136. December 2^fl|[H^rototype is built and Kevin is looldng into Sprynet as a hosting 
company. StevflSBanotlier refensl fiir a Java programmer. Kevin set up a meeting 
ynth Dan Hammes and Tom Adler of DuPont They would tum o^ 

customos fii>r Net Contract 

,137. . December 3** Dave and Kevin presented ajMoposaltoJ^ 

N^Cratract but fliougjhtfliey could do hialcmany.DS^SP^ 
DuPont's Optinmm Quality Qrtdas. Itey are going to bmld an^^^^I^^ 
b^in interWewing prospective vendors on Dec 9*. 

138. ; December 4* Charlie b^ns woric finding someone to Host Kevin sent him flie new 

prototype and he needs to find a system o^le of FTP access. 

139. December 5,1996 Kevin has worked out the restated Articles of Incorporation to address 
votingrig^ts. 

140. December 5* -J 1* Kevin woriced on a consulting project for SGI, which mvestigated the 
graetic traits available in grains. 

141 . December T*** Kevin creates flw page designs for Net Maricet, an plication to post 
elevator bids for processors to access. 

142. December 9"* -10^ Charlie has located options for the hosting and die necessary 
hard^ uiduding a P-200, 56K relay fi)r LAN, usmg Digex and ColdFusion and news 
content finrn Badcwd). 

143. December 12* Kevin rebuilds the homepage design and Personal Busmess Center. 
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144. Deoraib^ 13^ follow up meeting with Steve*s Java programmer reforal. KdvinlHIb 
is developing teal-lime systems in Java. 

145. Decoxber 13^ -31"^ Dave was woddng on consulting projects for Context Consulting. 
Decraiber 1 and Casli is short so Dave Rnsly and Kevin woik on a consulting project 
called Grain Industiy 2000. 

146. DecCTiber 27^ Charlie foiiili an altonative for the demo developmat It requires an 
NT servCT. The timdine would be a Modoip by Jan 3, HTML by Jan 10* and 
presmtation on Jan. 17*. E-Markets needs to provide database expertise. 

147. January 2, 1997 Context Coi&sulting mtroduces John Stuc^^to 

148. J^nuary$*I?s^ 
Qrambid^^ 

149. January 6* Ke^-viab with Todd at Aurora Coop in Nfi^aflJoitt M 

150. January 7* Kevm purdiased Front Page to do the modcup homepages fio die dmo sites. 
January Steve Rini^ee wmts to partidpate day to day now tii^ 

clidL Kevin and Dave me^ witii John Studd to discuss him becoming the devdop^ for 
Net Connect, Net Contract and Net Marki^ r . ; « 

I'M ■ 4 

151. January 9^ oeatedDuPont homepage fw 

1 52. January 10^ Rusty worked on the DuPont Demo data o^eation. 

153. January 1 1^ Kevm finished die latest design on the homqiage and smt it to Chadie for 
creation in Html 

1 54. January 12^ Kevin and Steve are seardung for Medical insurance for die company and 
have to fill out die forms for quotes. 

1 55. January 1 3^ Dave is worldng on a meeting with Monsanto Kevin follows up witii John 
Studd but no decision yet Kevm develops sdioies for die DuPont pres^itation. 

1 56. Janua^ 14^ Charlie gets new wd) design fiiom Kevin and starts worldng on it January 
15*16 Kevin travds to St Ijouis to meet widi Ed McMillan. The prototype is shown and 
Ed approves but suggests that E-Markets needs a stn)ng tedinical advisor also. 

1 57. January 17^ Kevm makes a speedi at ISPA and afterward meets widi Anheuso- Busdi on 
contracting bariey. 

158. January 20^ Jdm Studd is joining the team and diey met to bring everyone up to date. 
John suggests a mnple file on file approadi first and use Peri script database. 
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159. January 23"* Kevin and Dave plan a meeting with tiiree programm eis Joh n Stadd wants 
to bring on board. Kevm wodced ttuoug^ a proposal to merge with^K 

160. January 24* Dave and Kevin travel to Omaha to meet wiA Charlie to discuss a s^Kwe 
company in Ames lA sale. Do they have what we need? They also discussed thelV 
proposal. 

161 . January 25* Dave and Kevin finished the evaluation of tibe tomato and potato maikct for 
Zeneca. 

162. January 27* Dave met with AGP Coop and Monsanto to discuss thrar contracting 
. processes. , 

163. January 28* Dave met with John Studd and three other pbt^tiid programmeis tb^ 
the devdopmeot process. Fiwrai here forward 

responsible for oonverfng Ae d<^ga documoi^ h^ proerampwig 

164. January 29* Dave holds a follow up meeting with Monsanto, January 31* Kevin lines out 
the first draft of the DuPont proposed system. TTie system would mclude contracting, 
seed salesMHHMlfcandimPBMiip information. The Net Contract module will 
include l^HSlB^ Price infonnation. Crop rq>orts. Information, Ddiveiy, Da 

Account Managonent Tlie spedfic functions wifliin those tabs include a database of 
Hybrids, Seed availability, deUvoy sdiedule, contract tenns, contact acc^tance, 

rqmrting, add pridng and contract managonent/reporting. 

165. February 2"**-5* Dave and Kevin are worked on consulting projects of Context 
Consulting. 

166. Fd)ruary 5, 1997 Dave, Rusty and Kevin woric on flie final presentation for DuPonL 

167. February 6* the presentation is made to DuPont with a project name of OSCflt 0SC9 
is flie name we will use for the project here forward, as this became tiie first installation 
of our Net Contract system. OSCm was tiie fiill application including the content and 
information. Net Contract was flie specific contract management application used in tiie 

osom 

168. February 7* followed up wifli DuPont for feedback on flie presentation. 

169. Fd)ruary 10* Dave Rusty and Kevin woric on flie proposal for DuPont following flie 
meeting last week and flie go forward tasks. 

170. Fd) 1 1* Dave and Kevin work on flie business process plan and a plan to customize the 
Net Contract prototype to fit flie OSC<^ system. First task will be flie fiill needs 
assessment of business processes, busmess goals, and building tfie fimctionality matrix. 
Then develop flie Oscilprototype. After getting buy-in on flie prototype, flien build and 
deploy the application and plan for enhancemoits. 
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171. Feb 14^ and 15^ Kevin woiked on flieJBIpropo saL TIi is rnxxgeac would allow for 
ci^ital financing for E^Madc^ and woidd iMX)vide 

Centets of &Ma]icds webdtes. 

172. Febmaiy 16^ Kevin out the next two months wodc plan including Qrioitittion, 
^plication Doio developmrat, die DuPont project^ and Context Consulting progect and 
setting up a demo Serv^. llie i^lication Demo devdopmot includes Password and 
Security systm creation, Posonal Business Center development, Conta 
Connect and N<^ Maikrt Developmmt Oudlie and Kevin m^ to discuss die objectives 
and budg^ for die tedmical projects. The notes fix>m dus meting lay out die expected 
time commitm^ts fix>m John Studd and Jay iFroschdsa' and die e?i^>ected cost of $|bOO 
per day* . 

173. Fctap IT^C^^ 
can noW do die d^^ 

174. February 18^ Keyin attended die seed confidence at ISU and m^ wi& 
qroted a price on a server and desktop product caUed 

recommende^on for handling die community message for die OSGUfc i^liGation. 
That systan did not woik and so E-Maikds aided tqi huilding its own communicate 
program. Dave m^ widi KS E(j^ty Coop to discuss die Gram 2000 report 

175. February 19* Dave and Kevm finish w<Mk on die DuPont proposal. 

176. Feb 20* the Diq>ont proposal is finalized and deUvered to DuPont 

, ■ f 

177. February 21*^ Kevin lined out the nuudcet researdi on die food corn industry and die major- 
playa:s. This information would prove to be oitical in die positioning of d^e Net Contract 
in &e fiiture. The key playo:^ we have focused on are Frito I^y, Bar^ 

Scoular. We did not focus on Azfeca Foods and as time would, tell in 2000 Azteca would 
be the processor who pmvided the StarLink adulterated com for the Taoo Bell taco shells. 
Had they used the Net Contract system or had Avmtis used die syst^ there would have 
bera no question as to what formers grew the Starlink com and what die obligations of 
the formers wm to sell dfe com for animal feed only. The reason diere would be no 
question is that Net Contract made it impossible to not have a contract signed and 
collected before the seed was transfmed. Also when die seed was delivered the elevator 
would have had spedfic information that that former grew StarLink com and could have 
investigated die load before it was received. Then the com could be segregated for sale to 
Animal uses only. We did not make contact with Azteca until it was too late in 2000. 

1 78. February 24^ Kevin, Dave and John Studd meet to go owec die development projects and 
line out die activities for die wedc 

179. February 26^ Meetmgs widi Farmm Coop and Collingwood Grain in KS to discuss 
Oram 2000 report 
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180. Fd)niary27* B-Maricets team meeting where we msofisedm^yT^^ 

Jobi dnd Ryan will woik on setting np a Devdopmcnt server adS it will be a Unix box; 
Need to die& out bow Cold Fnsion wo&s on Unix. Charlie is fiaalizing the meeting witii 
I March 2^ and Steve iqxnted on tii6 finances. 



181. Maidi3'*DaveandKevinmettowoikontheHTMLmo<toipfottciBim« 

for design costs on tiie oonq;)any brodmie Rusty has be^ woiidn^ 

182. Mardi 4* DoPont called B4naricets bade for a high-level proposal discussion on March 
6*. Set up meeting with John Studd for 3/8 to go tiuougji product design arid get John 
started building tiie applications now tiut Chaili6 and he have the server set v^. Johta and 
OiarUe were using thdr oym bon^iitettf^^^ 

183. Maidi 5* Dave ni^Wfli Harvests 

3*^ party contractiiig of g^ In Ac ewie^^ 



184. Niardi^ Meeting with DuPontmariceting people and Dan Hammes. 

185. Mardi 7* E-Markets groi^ meetingto discuss pridng for DuPont project and to sdiedule 
flic task for putting together tiie find plan and workiihop pres«tatioa 

Industry 2000 tasks w^qilitouL 

186. Mardi 8* Dave and Kevinmet with John Studd and Ryan andpresented.the printed 
copies of tiie prototype and tiie spec die^ on tiie qtplication. 

187. Mardi 10^ Kevin foUowed up witii John on questions from tije design sheets. 

188. Mardi 11* worked on tiie Kodak consulting project and Grain 2000 survey. 

189. March 12* E-Maikets ffoap meeting in Des Moines to review tiie development issues 
andthou^its. 



190. Mardi 13* Dave met withiflpto discuss the Net Contract process. 

191. Mardi 14* Dave follows up witii|||^with a recap of the process and a write up on 
tiie boiefits of the dectronic implication. 

192. March 15* Kevin works on redesigning tiie Homepage and narrows tiie tide bar and flie 
2000paga 



193. Mardi 18* Kevin is woridng on tiie Kodak consulting project and Dave met witii 

Ito discuss tiieir High Oil Com origination programs and tiieir JV (ExSeed) 



194. March 20^ Kevin worked witii John and Jay on connections and design questions. 
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195. Nfan:fa 21^ Dave and Kevin m^witfiJolmStuc^ and 
«, vacation* 

196. Maidi 22** Kevin revised tiie prototype and oiitlined the Net Mbket product flow and 
design process. ^ 

197. Nfardi2^KevinandC3iaiUemetwith|PIP^ 

companies. Company purdiased a used copier. 

198. Mardi 27^ Dave and Kevin me^ with Context Ck)nsdting to desire to 
do less consulting and focus the company's efforts fully on flie B-Maikds qypUcations. 

199. Mandi31''Kevintraveled^to 

200. Afvil 1,1997 The 

201. April 2*^ Kevin and Dave made a presoitation to Context Consulting on E-Maik^ and 
the vision fisr tihie tedmology an^ 

company called Secure confuting in Minnetqpolis as a potmtial solution to &e security 
issues with &e w€b i^lications. 

202. ^ril 3"* Dave met with Iowa Crop Inqirovrai»t Assoc. to discuss database synopes 
between the to companies. Chariie wants to bring tiie Frian Resources group to meet 
Kevin. He bdieves diey can provide tiie security systm needed^ 

203. ^pril 4^ Meting with DuPontv^ioe they discuss^ 

understand how electronic commoce would i^ply to tii^'contrac^ing process. April 7^ 
We purchased our first phone systOiL 

204. .^nil 8^ until now aU die en^loyees and contractors were, work^ 

offices or fiom Kevin's basdtnent April 8^ is the first daj^in an office for die company. 

205. April 9^ Kevin, Rusty and Dave traveled to Omaha to meet withfU^pand Prism in 
separate medings* 

206. April Kr Meeting with Dave, Kevin and John Stucld to discuss tedmical development 
plan and progress. Also prq)ared for the DuPont meeting on 4/1 1 . Kevin also ordcmd 
new computers fix>m Mioibn. 

207. April 1 1^ Dave presented the proposal to Dan Hammes of DuPonL Afba the OSC^^ 
prototype is complete thai they will bring in other people to die meetings. 

208 . Ajml 1 4^ C^^mged die web IP address widi the new. location at die office and a switdi to 
INSjieL 
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209. April ISth Kevin woiked with INS to set up netwoik in the office aiKi set up the fi^ 
relay and iout». 

210. April 1^ Discussiim'i^ Kevin, Dave and John coDceming die need to completdy My 
define &e fimctioiuility lecpnied and to dedde on die Database 

21 1. April 17^ Chariie finds out that Prism wants to t alk to (Owned by IB). 
Concern diat diey are gcnng around E-Maik^ toUBF. 

212. y^ril 18* Rusty has been spiending time sellmg the Grain2000 report to elevators and has 
had a numbo^ of convosations wifli Elevators about Net Contract and they seion to want 
fiiesyston. 

213 >^>ril 19^ Kevin traveled to Omaha andiie and Gha^ lay out all the 

lequitenienb andt^^^ and^at 
.w^:oosit^so:aS't(^E^ 

214. April 20* Paid Ryan Clutter and John Stucki first checks for developmeot wo^ 
Home Page and Net Contract dono. Kevin presoited a Storyboard design f^Net 
Contract showing diffooit access pomts and data access for grain oompanieSi fiumos 
and seed conq>anies. 

215. April 21* Dave and Kevin facilitated a needs analysis meeting with DuPont to determine 
what the field operatives and Mioketing people needed fix)m a wd> based i^lication. 

216. April 22^ Dave met with Context and Kevin followed up with DuPont on die moedng 
the day before. He said evoydiing wait wdl and he expected to be ready to define 
fimctionality needs May 1. 

217. April 23** John Studd checked on die Solaris system B^ek for Prisms Security product 
and will investigate a SyBase license. 

218. April 24* Dave, Kevin, Ryan and John met to explain the necessary Database structure 
and the table formats for Net Contract 

219. April 25* DuPont agned the proposal to do die needs analysis. Develop an OSCtf 
prototype and to customize the N^ Contract Application to fit the needs for OSC^. 
Hired Midiael Cantonwme to work on die datt^ase table developmoit 

220. April 27* Lined out die DuPont User profiles for die Dono. 

221. April 29* sent Grain2000 report to print Set 19 first company healdi plan. Held a 
company meeting to assign tasks for the DuPont oonsultiiig project RusQr will focus on 
the needs analyas widi die Elevators, Seed Con^anies and Gram Compaiqr (Contmoital 
Grain), Dave will manage die rdadonships widi Matt and Dan, Kevin and Dave will 
complete die needs assessment write-up, Chariie will manage die building of die Security 
system and Kevin will handle die HTML developmoit 
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222. April 30^ John Studd reoommends intonal lK>stiiig of die q>plicatioiL Kevin and Dave 
woik witii DoPont to sdiedde follow up meetings and sdiedule me^ings widi 
Continental grain. 

223. May 1, 1997 Kevin vidted with McElvoy Seed Fanns and Calgene about Canola 
contracting. Reorganized die Prospect list and contact manage for everyone to keep trade 
of contacts with the key prospects for Net Contract q>plications. 

224. May 2°^ Purchased Miodems and Netwo± cards for flie office set up to host MA witfi 
DuPont about Developmat ser/ecs are set iq> and ready to start buildhig die OSC|B^ 
Demo. ^. 

225. May Jay is setting i^ flie Sjecurity Matrik instead of udngf|hdy$^ 
func^onaUty d^Uvie^QL Dave woiked on flie system diii^mcuidfDi^ 
page and kusty is wq^^^ 

226. Kfoy^ Kevin, kus^^ 

the Ai^lication functionality and Systrai Ardiitecbire. CSiarlie worked on the Seed 
Directory database table. 

227. May 7^ Dave and Rusty inee^ with Crpplan Gaieties aod discuss die4B|^ 
get needs fiom a seed company user's point of view. 

228. May 8^ Kevin m^ widi Ryan to go over the HTML dedgns. Dave follows up wilh John 
Studd on die design for DtiPont and fiidshed the Mons»^ 

finished the needs assessmat plan and overview for die OSC^ML^ program. 

229. May9di Kevin to veled to Omaha to work wifli C3iariie on die security platfonn. Dave 
met with^llllll^ oontume discussions on didr 

230. May 1 2^ Dave and John Studd wmt over die product design riequirem^ts and details of 
Net Contract 

231. May 13^ Dave, Kevin and Rusty met widi DuPont and Continental Grain to discuss 
needs for die OSC|0 systm fiom a Grain Co. point of view. They also met widi 
Croplan G^etics agam to discuss seed company needs. CharUe and Jay are fii^ 

the Security platform and Login and they have sd up die ability for FIT traiisfira:s to the 
website. 

232. May 14^ Dave m^ widi IBM to discuss tedinical assistmce. John Studd ported Informix 
intoface to the web and it worlcs well. DuPont called and said the whole oon^Niny is 
going to go toMMimHIBBiiMKfystm. 

233. May 15^ Dave, Kevin and John meet to line out die e3q>ectation of netwoik design. 
Database integration. Network testing, Encryption procedures, Set up user accounts, 
detOTninewhedio-weneedaT-l line yet, aikl die start of the functionality 
documentation. Also discussed page images in relation to the Database and the document 
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functionality. DuPont sait a oonfinnation contract for the Consultuig and Devdopment 
ofOSCiE 

234. May 19'' Meeting with Ostetbur Grain canceming Net Omtxactai^ 
handling ExSeed a)m contracts. This meeting devated die biggest problon was 
coordinating widi tile devator, 

235. May 20^ Meeting with Wyffds Hybrids to discuss tiie needs of a Seed company when 
using the Net Ck)ntract syston. Needs analysis for DuPont customos. 

236. May 21" Dave and John Studd met to review die tedinical progress. 

237. May 22"* Md witii INS to start the move toward mstallmg a T-l Ime m tiieoffice; Dave 
md witii GargiU Seed co:^^e I^ontneeds a^ 

238. May 23*^ Dave mtdldewedaprospectiveem^ 
biproveihiBdt AssodMbn. ide^ 

239. May 24^ Kevin researdied the capability to genoate onails fiom tiie contract document 
forms. May 27^ Rusty worked with Wendy Gramm on establidung a Board of Directors 
for tiie company, Steve Rih^eewo±ed on the tradonarki^Ucation. Dave and Kevm 
met witii Cargjll Seeds. 

240. Ma y 28^ E-Maikets company meting to discuss progress on all OSCflt adivities and 
tiie IPB^posal feedbadc 

241 . May29tii Kevm and John Stucki med ooncemmg unprovmg Unix skills, Steve is 
worldng on tiie Trademark witii tiie attbmeys and Dave is prqKiring a proposal for 
Qx)plan Gendics/LOL. 

242. May Sif'kA&y wlis tiie first time tiie founders of E-Maikets paid tiiemselves for tiidr 
work. They eadi were paid a modest sum of money finm the cash genoated fiom 
consulting projects and fiom seUing Gndn2000. 

243. May 31" Kevin, Jo^ and Dave workedl on Wd)site design and color sdiemes. 

244. June 2-4, 1997 Dave and Kevm woriced on and finished tiie needs assessmoit report for 
DuPont Paid first^Pinstallmoit for the DuPont consulting project 

245. June ^ Kevin designed a model for a tradmg q)plication. A product tiiat eventiially was 
launched m 2000 as Attribute E-xchange. This product mdudes typical Bid Ask and 
Ne^tiation. This is a fiff diffeidit application tium tiie Nd Contract 

246. June T'' Dave and John Studd worked on tiie database table corrections. 

247. June 8^ Kevin built tiie needs spedfication shed for Trader fimctionality. 
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248. June 9^ Testing on'^the website^ feedback does not woric and tii^ link to tiie 
devator suivey data is broken. Kevin niet with Mam 

249. June 10^ Rusty* Kevin and Dave md^^ddi Tom 

DuPont consdlting project, 4ie Needs assessment r^oit, the Osc^ webdte and tilie 
Business needs fliey wiU be addnissiTig next New Server finom Kficron ddivoied. 

250. June 11^ Dave met with Qoplan G^etics and National Com Growos Association. 
Kevin woiked on fitting Net Nfadcet into tiie E-Mark^ website. 

25 1 . June 12^ Kevin and Dave m^ witfi John Stucki to discuss development progress and 
review tiie code specs to the desig^ specs. 

252. JuiiQl6^Pavehad aprogrcss call witii DuPont and a fe^0w^^> meeting witti Monsanto. 
Kevin was woiidng i^^ the Cknminnicate design q«dfieation& C;^^ 

bea woddng on develop^ Ibe Net N^b^et 

fee structure. Kevin andiolin discuss setting up^ bf iik>dbms^^^^ 

that systan^I^ve.met wi& West Boikl 

systoi and uang &e Intern^ New conqrater fit>m CompUSA dclivoed. 

253 . June 18*" Dave met witii Seed broker Dave Hemingcr about the Net Contract qfstem and 
OSCjPt Kevin worked on system docummtation for &e presoiM 

254. June 19^ Jolm S^idd reports development is on schedule and should be ready for Donp 
by the ad of the month. Dave m^ witii Aurora Coop in NE to discuss Nk Contract and 
die 0SG4P systesL Kevin met with Calgme on Net Contract fi»r Canoliai Farmland' and 
ADM concenung OSCJB. Rusty mdwifli Blue Valley Coop. 



255. June 20^ Kevin and John Stucki met to review the OSC^^s^ 

256. June 23^ &Mark^ groiq> meets wilfa Jdm Stucki and covdfs ttiedevdopment freeze 
date on the N^ Contract dono and the plan to populate the demo with Data. Thegroup 
also met with DuPont to discuss flie prototype and g^ a last buy-in before it is presented 
the end of tiie week. 

257. June 24^ Dave met v^th Albert City Coop to discuss die OSC^system and die Internet. 
Rusty is p opula ting the data in tfie Net Contract demo. Charlie is working on finding 
investors flB Industries and Ron \ 



258 . June 25^ Kevin is working on die Trad^ prototype design. June 2J^ 6-Markds presents 
an online demo of the Osc^site and die Net Contract qyplication to DuPont Optimum 
Quality Grains groiq). Ne^ct we need to make contact with Peter Buder of DuPont to 
figure out Internet access widiin DuPont 

259. Jime 27^ Kevin, Oiariie and Dave meet with fl^n a joint arrangemmt for Net Market 
and the Trado: application. 
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260. June 29* Kevin worked on website design revisions to include flashing quote stream and 
dynamically generated gn^hics. 

261. June 30^ Dave met wi&fjflPmdExSeed. Kevin met Dale Millis to 

contacts in die 0>m Processing companies to talk about OSC^ and get diem piqtared 
for die rollout in August Met widi Tom Adler and Pat Hilliard of DuPont in Ames to go 
over OSC^fimctionality. 

262. July 1, 1997 Kevin met witii Wyflfels Hybrids to discuss OSC^I andtiieNet Gontraet 
application. Wyffels was excited about being able to know allocations ayailableby 
delivery window. Showed die early prototype. John Stucki becomes an employee of 
Markets instead of an Indi^^dent contractor.. 

263. July 2"* mee^.to disooss t xeqiiest to be i*le4o;sorfcdic elievators odi^ dim 
dplMihedcanyevdlY«4 

That is a new ie(ii»i»rimt % 

DuPont about system Architecture and Daljfliase foadv<ftiiii^^ 
Qarksoii grain on die Net Contract application and Internet in general. 

264. July 3"* Discussions widi DuPont before 4* of July Holiday* 

265. July 7* Interviewed Alan Sdunitz a new Technical lead. 

266. July8*interviewedBreotB*i»forTechnical Lead. July 8* Paid second^fiirdie 
DuPont consulting project 

267. July 9* Travd to KC to meet widi Farmland Grain on Net Contract Wodced widi Tom 
Adlo: on putting out communications on OSQ0. 

268. July 10^ mrt widi CGJffl a grain contractor and exportof to die PadficRirn. Wants to be 
a part of die N^ Contract syston. 

269. July 1 1* Meting with Did*ont on die product rollout and the production. Coordinating 
what products and actual spedfications of die products that need to be in the system. 

270. July 14* Dave attends USFGC Conference in Philadelphia and gives IP Grain talk. Also 
meets witii Bill Wyfifels on contracting process. Rusty and Kevin worked widi DuPont to 
get list of growers and addresses to load into die database. Hired Alan Sdunitz as 
Tedinical Lead, he will start 8/1. - 

27 1 . July 16* traveled to Chicago for a meeting with Continental Grain to demo and explain 

osqp: 

272. July 17* Travded nimois to meet widi Clarkson Gram, ADM and Univ of IL to demo 
and expluii how 0SC4I will be used. OndlboiiKble comment was diat die system would 
give le^tiinacy to die contracts since evoyone is involved at once. 
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273. July IS*** Met with FritoUy to.expUin the NjBtO)iitiact to the new^^^ 

274. July 21" met mUk Quaka (Ms jto esqtlmn Cooliaqt and solidt die puidiase of flie 
q)pUcatioiL Not mudi intei^ ance tiiey bi^ mosdy £nm Cai^ 

275. July 22*^ met with DuPont to discuss adding devaftQr4|M^^ 

Studd ako IBnished the spedfication wfaoe a contract can be held in poiding status for a 
defined period and thai committed or disabled. 

276. July 23'*'rq>laoed the S6K line andinstalled the t-1 line. 

277. July 23-24 Kevin, Rusty, Dave met with and demoed OSOlti^to all DuPont CPG's at 
FortS^Moinesi 

278. July25^MetwidiF«tinl{aidI^^ 

279. July 28^-2S^ woiidng on Phase IV pl9^ 

Net Contrad and 6s^|i|. Kevin is researdimg flie potmtial of u;ang a ^ 

to goierate tiie devator location mi^ Puidiased the first Sun Server. 

280. July 30^ working on r^rting requironaits and naming oonivraitions. DuPont also wants 
to fit a maikding program qualifioriirto OSCIIIi 

281. July 31" Sd up medingwitii DuPont to talk about product rollout and cost of 
in^loneatationof-the production i^licatioiL 

282. August 1,1997 Alan Sdunitz jdned the company as tile Tedmical Lead. Working on tiie 
Osa# guiddxwk, whidi is tile user manual for tiie syston. 

283. August 4^ Meeting witii DuPont on data tables and the queries tiiat can be run on each. 
Also discussied the allocations and tiie security around disdosure of tiie allocations. 

284. August S"* work witii DuPont on setting up tiie ddivery windows. Purdiased Toshiba 
Laptop. Gory (Board of Advisors) is at Ames ofBoe. 

285. August 6^0SCli walk tiirougfh witii DuPont 

286. August 7"* woik witii DuPont 

287. August 8''*md\^tii|fiHip|H^ on a contradnumagonait system for real time 
production feedback. 

288. August 1 1^ printed tiie OSC^ guiddxwks. Set iq) me^ings for Dononstrations to tiie 
Qx>p Protection Consdtants (CPC's). 

289. August 12^ Md witii American Cyanamid and Mycogen seeds. 
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290. August 13* worked on adding states to the Net Contract coverage and adding grower 
diedc and DAR fidds to flie i^lication. 

291. August 14*^ Dave conducted OSG^ demo at Holiday Inn in Muscatine. 

292. August 15* Dave conducted OSCm demo at WyflfelS HSfBfids. Mycogen is interested in 
Net Contract and wants to pursue it set me^g for late Septonber evayone is woildng 
on IBnal ddails of &e DuPont Donos. 

293. August 18* Kevin attended NGFA meeting in KC to researdi the trader applicatioa 

294. August 19* Rusty and Diave conduct OSClB'danos in Lexington, IL. 

295. August 2tf'', Rusty andlJaveooiiductOSGlK demos ^^BeardstowniIIl^ 
testing &e demo onliiie and need to speeid iq> tiie screen^Mds; John and' Alan^are' 
worldiig on optNkKad<»i; 

296. August 21" Purdiased a Badc-up Sun Server. Worked with DuPont to monitor us ers on 
the system in order to create information oiM^MHHHII^HHlBBBMfc 

297. August 22"^ Rusty, Dave and Kevin dano OSQ^inKfinneapoUs to DuPont CPC's. 
Following the meeting fliey also mrt with Mycogen on follow vp to intoest in a next 
meeting. 

298. August 25* travel to Linoohi NE. August 26* OSC§i<User meeting in Lincohim 

299. August 27* OSC^Iuso* meeting in Grand Island NE. 

300. August 28th Travel bade to Ames lA 

301. August 29* working on access and protocols with Ndscapebrowsois. 

302. September 1 Held a company lunch after the successful demonstrations last wedc Ran 
testing of Uie OSCfll Demo to fix any last minute problems. 

303. SeptanbCT 2, 1997 DuPont requests and recdves a proposal on flie production system of 
OSC4P including Net Contract And flie syston is sold for the first time for commerdal 
use. 

304. Sq)t«nbcr 6, 1997 DuPont has contracted ias many acres of Hig^ OU com in the last three 
days as diey did in die preWous 1 2 months combined. The move to the produotion 
environment ^tailed the porting of the implication fixnn an intanal demo site to the 
sailers My connected to the Ht^ instead of Https. The port was done overnight When 
DuPont asked for and obligated to the contract on SeptCTib^ 2,1997 and th« system 
went live when the port was completed. 
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305 . Hie int^t of this documeat is to d^ail the evidnoe that the Contract concept was 
conceived prior to September 1 996, and woiked toward be^nning prior to September 
1996. It was also em>u^ of a compelling and real invention tfa^ 

time jobs prior to September 1, 1996. 

3 06. The activity diat takes place widi an invention diat is bdng tumed into a business is tiiat 
you need to establish die business case for the invention and also fully undi^^stand die 
needs of the potential customa:s and users before you can ^ropriately design die 
product Aftor the needs analysis dien the design takes place and that ratails more 
customs visits to establish ^t vibst you are designing is;right for the maricet A long^ 
standmg rule in software development is 80% planning and 20% coding. This project fit 
diat metric very wdL . The coding began on die protO^)^ moved'to die Dmo 
environment and was put into production widi tile fitst comm^al utilization in later 
1997. 

By Octob^ 1996 die conqNoiy had two people solely degadi^t on^.die^company fdF^^in<^ 
one pa:son dq)endent on die company for income dio'efore part of dieir time was spent doing 
consulting projects to eam money to feed thdr fiunilies. Please accqpt diis as die sworn statraient 
of three of the inventors and founders of E-Maricets Inc. 

MISCELLANEOUS 

307. The reason diore are not day-to-day woric output of die software programming rdated to 
the reduction to practice of the invention is because mudi of it was done in Peri, which is 
an open source code but it is not date and chronologically padcaged. 

308. Furthamore, die main progr am mCT was John Studd, and^ to die extmt he may or may 
not have records, he was unwilling to coopmte (see First Supplem^ Declaration, 
previously of record). We are not aware of formal records kept by him, but if diore are 
any, they are not in our custody or control, and are not available to us. 

309. Based on experioice and knowledge and belief thm is no general conventional practice 
of day-to-day documenting of the coding of programming, excq>t pafacq>s in the 
govermnrat or if consultants are involved. We hired coders to code and not to document 
Technical writers wm hired to describe the code, but after the coding was done and after 
the period of time discussed above. 

310. The consulting projects worked upon during this time period had the dual ftmction of not 
only help ftmd die development of the invration, but also allowed access into companies 
that miglit have a use for die invoition, and dius helping gain mtelligence as to how the 
develop an actual working system according to die invention. 

311. Documents discussed in or supporting colain of the paragraphs above are attached to this 
declaratioiL The paragraph mmib^s) of this declaration to whidi an attached document 
relates is indicated on the document 
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DECLARATION 



I hcKby declare that all statemeats made herdn of my own knowledge are trae and that all 
statements made on infomuttion and bdief are bdieved to be tnie; and fiir^ 
statonents were made with tfie knowledge that willful fiedse statements and the like so made are 
punishable by fine or inqdsonmoit, or bo1h« under Section 1001 of Title 18 of the United States 
. Code, and that sudi willful fidse statemmts may j eopardize die validity of die q)plication or any 
patent issued thoreon. 
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Date y/:i'ilo^ Q)untiyofCitizendiip^iA^ 
Residence ^07- OfJ^ 



Post Office Address ^^V^S ^T/^ <no f n 



Assignee 

Printed Name of Person Signing 
Signature of Pa:son Signing 
Title of Person Signing 
Date 

Name of Assignee 
Post OfiEice Address 



;Cavev 




President and eOO 

E-Markets. Inc. 
1606 Golden Aspen I>r. 
Suite 108 



Ames. lA 50014 
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Did You Know? 

**We must develop a cash price discovery waikst away firom traditional 
terminal maricets through a variety of individual centers and national and 
global auction markets." - Ray Goldberg, Harvard University. BZf 
"Without technology for making price comparisons, these [independent 
grocers] must put their trast in their suppliers." - Wall Street Journal, 
5/1/96. Bszf **By the year 2000, business through altematiye food 
distribution channels will be worth $50 billion." - Datamonitor sarypyi 
SS^ 'T think the intemet is the way we're going, to buy and sell ijfl % 
future," Eric Duhachek, Newman Grove, Nebraska fermer,. 4/23/96 AP 
article, szf "Agribusiness is ten years behind in information technology." - 
Ed Osenbaugh, Softforce, Ames, sa^ "Increasing consumer demands for 
food qUahty, variety, safety, and health, and the advent of biotechnology 
will continue to create demand for new specialty grain products. A 
commodity marketing system is not adequate to naeet those needs," - 
Brester, Biere, and Armbrister, Agribusiness, 1996. SZf 90 percent + of 
cotton ftom members of the Plains Cotton Cooperative Association is 
marketed through their internally-developed electronic mariceting system- 
szf The Food Marketing Institute says about two-thirds of companies 
sm*veyed expect to have electronic mail capabilities by the end of 1996, and 
an increasing number use the intemet to communicate with vendors, 
Precision fanning has grown significanfly, and is an indication of the large 
increase in information that will need to be managed and understood in crop 
production, ssi Grain exporters add water and sand to barges of grain at 
export points to bring quality down to minimum USDA standards. Sg^ 
About 70 percent of com in Nebraska typically is delivered to the elevator 
as grade #1 , but over 90 percent is purchased as grade #2. szf High oil 
com acreage in the U.S. will increase to 500,000 acres in 1996 from 
270,000 acres in 1995. 
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Executive Summary 
Background and vision 

A conversation witfi anyone cunendy involved in agriculture and die food industry will 
very likely lead to discussion sunpxmding some common diemes, problems, and issues of 
concern: 

p There is a strong need and desire to better coordinate activities and 

communicate across traditional business lines. 
l> Traditional systems of price discovery mdniarketing (cig;, commodiiy^ 

terminal, and broker nmke^ 

agribusinesses^ and fix)dx»nap^^ 

t> Tcdmolo^cal^eranonuip^ azid^ 
agiib^sii^'a^ 

flT^H ^alyring ixew infegmgdion f6f business decisions. 

E-MARKETS was formed to address the need of better connecting tiiose in agribusiness 
and the food industry by providing the information infiastructure for improved 
communication, information flow, and price discover. E-MARKETS will work to break 
down the barriers between sectors in the food system in ord^ to promote effective 
deUvery of file right products at die right time at^ 

Mission 

E-MARKETS mission is to provide those in agribusiness and food industry widi 
innovative networking services and tools for inqnroving information flow, 
commimicatioiis, and rnarket access. We wifl coritinually striye to provide the services 
that best address die needs and inqnx>ve the pn>fitabiHty of our Gusto 
provide E-MARKETS shareholders widi attractive earnings potential. 

Goals 

p ?? networic users cormected within five years 

p $?? million in sales within five years 

t» Fifty percent gross contribution margins by die year 2001 

p $?? million in before tax profits within five years 
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Strategies and objectives 
Agribusiness and food Industry focus 

Over $5 00 billion will be spmt on food by consumers in the United States this year. 
While companies operating within agribusiness and flie food industry vary in the way 
they operate, there is much conmionahty . . . 

t Spcdaltygpun and oilseed iiiaikets wiU be developed fiyc^ 
t) The rest ofthe grain industry and other industries that touch fee grain 
; willbenext 



Coalition buildittgi 

A remarkable aspect of agribusiness and the food industry is fee lade of coordination^ 
betwem cornpanies^i^^^ 

transactions across traditional busmess Kms doesn't occur feey way it does in ofeea: 
industries such as telecommunications or healfecare. Therefore, one of fee significant 
challenges to ar^ conq>any attemptmg to &cilitate coordination through information 
technology is to build coalitions around its products and services* E-MARKETS will 
exercise a constant and creative effort at building coalitions of con^anies that have 
mutually shared interests. 

p The significant coaMons in fee grain industry wiU include co^ 

fee seed industry, finmers, grain ioierchandising conyanies, and end-usas of 
grains and oilseeds. 

{) Sonifi ^flmp le5s nf major companies that will be apart of fee E-MARKJf rS 
coaHtion included 




The nature of fee products and services E-MARKETS offers will be to 
identify very broad coalitions of companies and ffxyups to work togefeer more 
effectively that do not have active contacts or ongoing activities today. 



Alignment with customer and marlcet 

E-MARKETS will design its business and its products directly around fee needs of 
customers and feeir markets. The approach will not mvohre blanket rnarketing of a 
product that is somev^iat attractive to a large audience. Rafeer fee qjproach is to work 
directly, on an ongoing baas, wife customers to develop and fern m^ve a product that 
is important to feeir business wife laser precisioiL 

t> Products and savices will be developed hand-in-hand wife specific customers 
in each market 
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p The &KOS of development efforts for each maxket will be around tiie needs of 
the five to ten (usually) conq)anies that are ^e most mq>ortant to die madc^ m 
terms of sales, mfluence, brand, etc: 

p E-MASKETS will put much CT:q)hasig on building and mainting pcasonal 
relationships with key conq>anies. 

Rapid application of business model 

While each market is unique, there will be an emphasis on *^maiket pathways" where E- 
MARKETS can qiply the products and services fix)m one n^ The 
diffa:ence between companies and needs between the food com nuoket and food grade 
soybean market exisl^ but are small enough &st a model developed for one wiU be qiiicly 
applicable to the ofiier. 

t> The food com niadcd: wiU be die first develop^ 

dlseednuoket^ 
p AppUcations for the rest of terrain industry wifl%^ 

odi^ industries that interact with flie grain industry ^e. animal production) 

Pragmatic teclinolqgy phiiosoptiy 

The approach to information technology of E-MARKETS willbe veryr pragmatic. The 
companies products and services will not be married to any one technology. The goal is 
to 

p Early technology partnos include^ 
p The skills of Ate conq)any will be built firom the base of i 
p Medium or long temi opportunities are available for developing a proprietary 
position in development of electronic market protocols. . 



Keys to success 
People 

Infonnation technology conapanies' success is even more closely aligned with the talent 
level of their team members than others, as soQware is ultimately an expression of 
intellectual creativity. There is additionally the need to have individuals ^o have an 
almost inherent understanding of agribusiness and food industry markets. Therefore, the 
creation of an enviroiunent that can attract and keep the *1>est and brightest" is key. 

A challenge is to bring together an effective team with the skills and desire to make E- 
MARKETS the premier information, communication, and transaction tool for 
agribusiness and die food industry. Advantages E-MARKETS will have m building an 
effective organization include its unique mission within agribusiness (currently no other 
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companies quite like it), and hopefully the attractiveness of mid Iowa as a place to raise a 
&mily. 

Product/service quality 
Objectivity 

E-MARKETS must be unquestionably objective in its abroach and treatment of any 
specific company or its products. The interests of the con^jany must be explicitly tied to 
the success of how its own products and services he^ other CQnq)anies become more 
profitable and efTective in thdr own business. 

Integrity and reliabHlty 

The int^rity of flie sovice can not be conqnomised by uneaqjected or uii5»redi<jtable 
"breal^dbwhs; '. ' ' 

Security 

The service will need to provide bullet proof security. There will never be aiqr question 
in minds of users as to flie risk of use. 

Ease of use 

The service will provide an intuitive interfiice. A browser-st^e inter&ce will be used. 

Rexibility jmm m . \ - 

The product needs to be flexible enough that users can easily customize it to mert flieir 
individual needs. 

Fast response time 

The product response time needs to be nearly instantaneous. Users will be encouraged to 
use die latest modem technologies. 

Low cost relate to value 

The cost of the s«vice needs to be significantly and measurabfy less than the value 
provided. Our objective is to provide a service that provides value of at least 5 times flie 
cost We will implement a "5X" program that explicitly shows flie bottom Ime value of 
the service relative to its cost 

Continual Improvement 

Long-term success of the business will rely on continual iq)gnides and in^vements to 
die service. 
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Company Summary 



Hip The story 

The founding management of E-MARKETS brings witii it a very broad perspective fiom 
across the food system. Shared experiences range fix)m fimuly fitrms, to fl^^ 
to the emergOTce of information technology. These experiences have ingrained a 
common belief in the power of bringing disparate people and organizations together to 
work more effectively at practical solutions to feeding people better. 

Product flow in the food systCTi can be characteriwd 

industries, but very littie coordination across iiidustries* Examples of tbe probleins 
associatedwilhAthis'abound: 

t> Conmiodi^'Systms-1^^ 
channds tfaat^have not^cfitang^ 

pressures being put on these systerm to dbange^ but on the whole ^ 

underlying "iiifrastructure** to siqyport developmeEit of alternative market prices and 

incentives for specific tndts and qualities. 

l> Broking breakdowns - Many agricultural and food markets rely heavily on networks 
of brokers v^o buy, sell, and arbitrage through established networks of contacts and 
customers. While this is oftm a useful and valuable activity, there at 
^ere tiie primary producer and ultimate end user could much more ef&dditly deal 
direcdy with ariotiiGr if &ere was a system to assist them in doing^^s^^^ 

t> Illiquid maricets for price discovery * The gradual disappearance of traditional 
terminal markets and significant market power of many vertically integrated 
corx^anies in some iiiarkets have led to certain situatioiis where marketing and p^ 

options are limited. 

E-MARKETS has been formed to break down the barriCTS between diflferent industries 
and sectors in the food system, and to promote the effective delivery of the ri^t products 
at the right time and ri^t price. E-MARKETS is conunitted to cormecting disparate 
elements of tiie food systm tiuough the qiplication of cutting-edge information 
technologies. 



What is the business? 

E-MARKETS is a network of information, conmiunication, and secure electronic 
transactions for agribusiness and the food industry. Our iimovative network technologies 
break down information and commxmication barriers that exist today in tiie food system, 
and serve as the electronic operating system for raaorging systems of integrated food 
production and delivery. We provide an efQcimt and secure cormection across 
organizations and individuals. We provide a new means for organizations to interact and 
do business with their siq)pliers, their customers, and even within their own 
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Products and Services 
Product and service description 

E-MARKETS pro vides the software and network infrastructure for eflSdentty and 
securely (1) disseminating and receiving information, (2) conmiunicating within and 
across business boundaries, and (3) executing business to business transactions. 
Consulting services necessary to make the network effective and network robust will be 
offered as well. 

E-MARKETS will develop its network around the needs of a select gfovcp of companies 
in a select groiq) of markets. 

Produds and service will ultimately be tailored to meet tiie needs of a number of 
different types of bustomers. Differmt customer types in genet?! inclt^^ 

p Members - 

t Subscribers - 

l> Viewers - 

t> Public 

Competitive comparison 

There are currently no direct CQnq)ctitors in agribusiness markds. 

There are some young conq>anies fliat are developing tools for business-to-business 
commerce on the intonet ftat theor^cally could ri^resent conq>etition. 

t) hidustry J^et - 

t) ARI Network Services 

Another form of indirect competition is the possibility of a groiq) of businesses forming a 
consortium and funding development of syston of integrated information technologies. 
These efforts usually fund a system s integ rator (IBM, EDS, UNISYS, Arthur Anderson) 
to do the job. An exanq)le i^VSflPi^^^^ % chemical manu&cturers and 
distributors have spent^ million to have EDS develop a system of communication and 
electronic data int«:hange for themu 

The likelihood ofwidespread efforts at systems integration is small. The traditional 
attitude of conq>anies in agribusiness suggests this won't bspp&i voluntarily, and most 
systems integrator firms have no knowledge or skills in agribusiness. 

Food retailers, distributors, and manufacturers have had a very extensive effort underway 
for the last several years to develop a system of interaction under the baimer of "efficient 
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GARAMOND , BASKBfiVlLLE 
11640 ARBOR STREET 
SUITE iOl 
OMAHA, NE. 68144 
333-8151 



Sold E-MARKETS 

To: 3222 LETTIE STREET 

ATTN:KEVIN KIMLE 

AMES,IA- 

50014 



* * 
* INVOICE * 



Document Nuntber: 20498 

Document Date: 02/06/9-7 

Page: 1 

Ship E-MARKETS , 

To: 3222 LETTIE STREET 

ATTN:KEyiN KIMLE 

AMES, I A. 

50014 



Ship Via.: CPU/CLIFF CROWELL 
Ship Date: 01/14/97 
Due Date.: 03/08/97 
Terms : NET 30 DAYS 



Oust I.D : EMARKE 

P.O. Number..: N/rt 

P.O. Date : 01/13/97 

Job/Order No.: 20498 

Salesperson. . : HOUSE 



Item I.D./Desc. Ordered Shipped 
• — .-wij 

PRESENTATIONS 

11-11 ••X17" ELECTRONIC COLOR PRINTS 
44-11 "X17" ELECTRONIC COLOR COPIES 



Unit 



Price 



Net 



TX 



110-00 T 
88.00 T 




Siibtor:al. :: 

rax : 

Total . . . : 



198 .GO 
1J..88 
209 .. 88 



C:\WINDOWS\TEMP\E-MarketInvoice (2).jpg (local) 
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ISS 5GUTH 4TH 
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OCCOL 
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Cu^ comer Copies 



)Sku / Cast Nbr l\:^.m 093::rlpgi9r> 

j 0^35319 , >J-3HaPE2} wCRKCEhJTE?. 

I 4341S 
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1 
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^ INVOICE a3H( 



MIDWEST SURPLUS SAL 





1905 S.L HULSIZER ROAD - ANKENY. lOVUA 50021 • 515/964^- FAX: 515/964^4476 

8:30 to 5:30 Honitaytlini Frt^ 

ESUUiUSHEDMim 

NEW & USB) MERCHANDISE • FREIGHT t3AMAGB) • CLOSByUT * SECONDS OF ALL TYPES 
BUY -SELL 'TRADE -RENT" LEASE -CONSKSM^BnS'UQUlDAnONS 

SHIPTO 



SOLOTO , 




ORDER NO 



QUANTITY 



SAlfSMAN 



TBWS 



DESGRSmON 




OEUVBTft 
SUB-TOTAL 
SALES TAX 
TOTAL DUE 



Pflt^EA;: 



AM floo di mU In 1^ oondktan ttnlMS oAmwIm 
No cfwflt tfOHMd lor goodi ivBuRMd wlhout our oonMnt HMunMd n 



AMOUNTS 



AO 



M nofWirtjntfiU^ unices o0mmIm Mriid oq tfM kwotos. 




A Inm ch«o» II eompiM « a pwtodfe fito of m% p« CBonOi, wIMi li « 
mal pife««M of ie» on «iy iMVvlaui Balanoo not piU «^ 

A star^io dwgi of $1jOO pv tfqr por Sim wa te eftas^td for «ny ESsra 
plcMi9««*iflcioi 



£mAm want you m BE^I 



IMPLETaY SATISHBI WITH YOUR PURCHA: 
PLEASE NOTE THE FOUOWING:; 

• W* will 9ladty acctpt rcnmd mtrchandts* within 30 days of tt»4Bt« you racsim your orte. 

• If your Item wn racoivttd danaged. contact tfi* carri«r to initiat* a daroaga impaction raport. 

• Plaase contact your local aottiorUad aarvice canter for rapair of Itaroa covarad by tha nxmufacturar's warranty. 
Oo not aasid your product to DAMAIUC for rapair. 

• If indtcatod on tha lowar porttoo of this ancloaura, piaaaa call 1-ffM>-729-9000 for a ratum authorlxatlon to ba lasuad for 
yow rmm. If a ratum aottorlzatton ia not raqulrad. plaasa follow tha inatructions balow. 

• Your ratnni and rafund or raahtpmant will ba procassad tfimadiattty opoo racaipt. 

Plaasa allow 3 waafca f^om tha tinw you ratuni your ordar for your rafund or rasMpmant to arrivo. If paid by cradH 
cardL plaasa allow up to 2 billing cyclas for your cradtt to appaar oo your statam^nt. 

• Returns that do not hava tha approprlata. ratum authorization nombar will ba subjact to a 16% rastoddng faa. Ratonts sant 
that ara outtlda of tha satisfaction guarantaa.will ba subjact to a 1B% rastodclng faa If ratomad within 60 days; 

30% tf aftar 60 daya. 

• OAMARK U not rasponsibia for parsonal itams laft in tha raturaod marchandlsa. 

IF YOU VnSH TO RETURN MBICHANDIS^ PLEASE COMPLETE STEPS 1 THROUOi 8: 

1. if a ratian authorization ia raqulrad as noted on this enclosure, plaasa call 1-800-729-9000 for assistanca with your return. 

2. Complete tha Marchandlsa Retwn and Reorder Form below. 

Be sure to indicate the return authorization number issued. If reqtdred, and a reason code for the return. 

3. Pacfcaga each return aaparately in the original carton and packaging with all accessories, manuala, and warranty card. 
If retumtng gas powered eq ui pment, please drain gasoline ^ ran the engine to empty. 

4. Enclose the completed IMerchandisa Return and Reorder Form In your return package. 

5. Attach the ratum ahlpping label provided to the return package. Send ta <^ 
OAMARK INTERNATIONAL. 7101 Winnetka Ave N. Minneapolis MN 55466 

6. Ship via ground Ihsorod UPS or Insured Parcel Post. 



I XER1 RETURN AUTHORIZATION NOT l«IUIIS) fOR MERCHAI^ISE RETUM 

i ■ 




SMa STBtER RMGLS 
Q 2325 STORy ST 

!: AMES tA 
D 



SMR. STCPHEN RMGLEE 
II 2328 STORy ST 

S0014 ][aI£3 ia 

" 515-292-4608 



50014 



♦PtEASE READ AND FOLLOW INSTRUCTIONS ABOVE. 

• PLEASE COMPLETE AND ENCLOSE THIS FORM WITH YOUR MERCHANDISE WITHIN 

30 DAYS OF RECEIPT. 
*TO HELP SERVE YOU BETTER. PLEASE ENTER THE REASON FOR YOUR RETURN 



1. Damaged in shipment 

2. «Ooea not work 

3. Wirong item shipped 
4w Not as expected 



5. HMOce photo/description PLEASE CHECK ONE: 
7. «Othar OExplalnl Refund 

1 1. Sub unacceptable — ""^ ^ 

Replacement 



CUSTOMER # 1004930972 

ORDER # 2441082003 

DATE 1997-04-07 
PACK 




244108200301 



ftotum Autt»brUstl«« Mos 





rreii # 


DtaCRIPTICM 


CATALOe# 


rrEH PRICE 


DXSOOUNT 


TOTAL ITEM 
PRICE 


R 

CODE 


1 


402582 


GE 2-9450 REF 4LN SPKRPHONE 


40041 - 


129.99 


13.00 1 


116.99 





ITEMS FOR REORDER 



QTY 


ITEM # 


DESCRIPTION 


CATALOG* 


PRICE 


DISC 


IY6YAL ntJj 1 
PRICE 


S/H 


GRAND TOTAL 
























CtMck 




Visa 




CREOrr CAROf . 







METHOD 
OF 

PAYMENT: 



OMurtard 
Oteeow*r 

AnMrktM Express 



Mastar Card 
MofMT Ordar 




tfflOIASL 



for 




we want you 

please non the following 



sfl^UPLETB. 



.Y SATISFIB) WnH YOUR PURCHA 



• W« will gltdly aceapl f«um«» iMrciundlsa within 30 <«^^,*» " 

. If ytMT Item WM ractfvwl danag^ eomaet Mm tmUa «»j5»^J_J~2,^?r^.IS2rf!L!i««'. ««r«nv 
, • Pluse contact your loeal aullwrM torvlea eantar for ropaU o« Itama cowod by ttia maniifaetur«f( wairaniy. 

your return. If a r«tnro wthorlzatton Is not raquirsct follow tho *» *^*^« »» btiow. 

• Your rotum «nd rofml or rMhlpannt will bo ^'^''^^^''^^ ^S^J^^^S^f^^ n> «ri«i. if o«id bv «dlt 
i PIMM allow 3 WMte from ifM tioM you rotum your ordorfor your rofond «rf^ipaMnt to arrive. If paid Dy crodit 

I cwd.- piMM allow M to 2 billing cydM for your crodit to appaar on ywr statamaot. *^ ^ _ 

i . SSi^ 2 not bay tha ^Sc^^ rat-TirtborlMtjM Jj^^fSJ^^^ ••^ 

j that ara outalda of tba satisfaction ytvwitM will ba subioet to a 15% mtocking fM If ratumed wttWn 80 days, 

I 30% if aftar 80 daym. ' , 

: • OAMARK la not raaponsibla for parsooal Itams laft In tfia ratumad marc nuHM 

I IF YOU WISH TQ RH1IRN MBiCHANDISC, PLEASE COMPLETE STO'S 1 THROUGH 6: 

I 

j 1. If a return authorizaUon la required as noted on this enclosure. pleaM call 1-800-729-9000 for assistanca with your return^ 

• 2. Complete the MerchaodiM Return and Reorder Fonn beloek ^ < ^ ^ 

; Be sure to Indicate the return authorization manber Issued, « required, and e reason code for the retm. 

X Peckage each rettmi seperately In the original carton and packaging with all acce ssorie s, manuals, and 
If returning gM po w er ed equipment pleaM drain gasoline and run the engiM to empty. 

4. EnclMe the completod MerchendiM Rattan and Reorder Form in your rettan package. 

8. Attach the return shipping label provided to the return P^ctege. toe 
OAMARK INTERNATIONAL 7101 Winnetka Ave H. Minneapolis MN 55488 

8. Ship via ground Insttrod UPS or Insured pWmI Post. 

xa.1 RETURN AUIHORIZATION MOT REQUIRED FOR MBICHANDISE RETURN 



SMR. STEPHEN fUNGLEE 
Q 232S STORM ST 

^AMES lA 



SMR. SIEPHBI RMOEE 
I42S2S STORM ST 

50014 \nK% lA 

P S1S-2S2-4S08 



50014 



• PLEASE READ AND FOLLOW INSTRUCTIONS ABOVE. 

• PIEASE COMPLETE AND BICLOSE THIS FORM WITH YOUR MCTCHANDISE WITHIN 
30 DAYS OF RECEIPT. 

• TO HELP SERVE YOU BCTTCR. PLEASE ENTER THE REASON FOR YOUR RETURN ^ 



1. Damaged In shipment 

2. •Does not work 

3. Wrong Item shipped 

4. Not M expected 



5. vUnlike photo/descrlptlon 
7. •Other Explalnl 
11. Sub uneeccptable 



PLEASE CHECK ONE: 

Refund 
Replacement 



CUSTOMER # 1004930972 

ORDER # 24410820Gf4 

DATE ia!97-04-07 

PAC 



11 




244108200401 



R««ura AutttM-UMtloa Mtu: . 
a6<»toltc 





ITEM # 


OESCRlPTXaH 


CATALOar 


™l PRICE 


DISCOUNT 


TOTAL ITEM 
PfUCE 


R 
CODE 


1 


402582 


GE 2-9450 REF 4LN SPtCRPHONE 


40041 - 


129.99 


13.00 


116.99 







ITEM # 


DESCRIPTION 


1 riY£U 1 

CATALOG* 1 PRICE 


DISC 


1 WAL ITUI { 

PRICE 


S/H 


GRAND TOTAL 



















METWO 
OF 

PAYMENT: 



VIM 

MactM Ctrd 
MoMV Ord«r 



, EXP.OATC. 



CU5T. SML 



AMMTlcsn ExpTMS 




WE WANT YOU TO BE^lMPLETH.Y SATISFIHI WITH YOUR PURCHA 
PLEASE NOTE THE FOLLOWING: 



• W« wtn gladly accept rvtumad inarctiaodlM witfitn 30 days of thm data you raeaiva your ordar. 

• If your itam was raeaivad damagad. contact tHa carriar to taltlata a damaga Inspactlon raport: 

• Plaasa contact your local authorlxad aarvlca cantar for rapair of Ittma covarad by tlw manufacturar's warranty. 
Oo not tand your product to OAMARK for rapair. 

• If Indlcatad on tha lowar portion of this anctosura. plaasa call 1-600-729*9000 for a ration auttiorizatian to ba iasuad for 
yoca- ratum. If a ratum auttiorlzatlon Is not raquirad, plaasa follow ttM instructions balow. 

• Your rotm «id rafuod or rashipnMnt will ba procassad tnimadiataly upon racaipc 

Plaasa allow 3 wasfci from tha tima you ratum your ordar for yow rafund or rasiiipmant to arrlvsL If paid by crwlit 
card* plaasa allow up to 2 billing cyclaa for your cradit to appaar on your atatamant 

• Ratwns that do not hava tha appropriate ratum authorization numbar will ba subject to a 1S% restocking foa. Returns sent 
that are outside of the satisfaction guarantee will be sob|ect to a 1S% restodctng fee if returned within 60 days, 

30X If after 60 days. 

• OAMAfOC Is not responsible for personal items left in the returned merchandise. 

IF YOU WISH TO iSTURN MERCHANDISE. PLEASE COMPLETE STEPS 1 THROUGH G: 

1. If a ratum authorization is required a« noted on this enclosure, please call 1-800-729-9000 for assiatmca with your return. 



Convlete the Merchandise Ratum and Reorder Form below. 

Be stre to indicate the return authorization number issued, if required, and a reason code for the return.- 

Package each ratum separately In the original carton and packaging with all accessories, manuals, and warranty card. 
If returning gas powered equipment, please drain gasoline and run the angina to empty. 

Aldose the completed Merchandise Return and Reorder Form In your return package. 

Attach tfM return shipping label provided to ttte return package. Send toe 
OAMARK INTERNATtONAU 7101 Wlcmatka Ave K Minneapolis MN 55408 



6. Ship, via ground insured UPS or Insured Parcel Post. 



RETURN AUTHORIZATION NOT REQUIRB) FOR MERCHANDISE RETURN 



SMR. STBWI RtNGlBE 
0 23ZS STORM ST 

!:aiies m 



Shr. sre^HEN rmglee 

||232S STORM ST 

SC0 14 £aM£S IA 

"615-292-4508 



• PLEASE READ AND FOLLOW INSTRUCTIONS ABOVE. 

• PLEASE COMPLETE AND 0ICLOSE THIS FORM WITH YOUR MERCHANDISE WITHIN 
30 DAYS OF RECEIPT. 

• TO HELP SaWE YOU BETTER. PLEASE ENTER THE REASON FOR YOUR RETURN 



1. Damaged In 

2. •Goes not work 

3. Wrong Hem shipfied 
4). Not as expected 



B. -Unlike photo/description PLEASE CHECK ONE: 
7, •Ottier ^Explain) Refund 

11. Sub unacceptable ntmum 

• Replaceme nt 

ITEMS FOR RETURN 



CUSTOMER # 1004930972 
ORDER # 2441082005 
DATE 1997t04-04 



PACi 




244108200501 



(Mura AtfttMrtxatloa NoJ . 
aExpltlfc ■ ■ — 



qTV 


XTEM # 


f^^^^^ DESCRIPTION 


CATALj06# 


tJEM PRICE 


DISCOUNT 


TOTAL ITEM 
PRICE 


R 


1 


477221 


AJl( 1182/36IM 2LN DIG ANS SYS 


50070 - 


99.99 


10.00 


89.99 





QTY 


ITEM # 


DESCRIPTION 


CATALjOG# 


PRICE 


DISC 


ivbVAL ivyi 1 

PRICE 


S/H 


GRAND TOTAL 




























OMck 




VIM 




CREOrr CAROV . 









METHOD 

OF 
PAYMENT: 



Oamartsrd 

OlSCWMT 

AmartcM Exprtsi 



M«*t*r Card 
MoiMy Ordw 




WE WANT YOU TO AaMPLETaY SATISHB) WITH YOUR PURCHA 
PLEASE NOn THE FOLLOWING: 

• W will g<«dty accept ratwiwd m«f«h«idl«« within 30 days of tha dat* you racalva your onfar. 

• If your itam was racalvad damagadi contact tha caniar to Inltlata a damaga Inapaetlon report. 

• Plaasa contact yotr local authorUad tarvlca. cantar for rapair of Itams covarad -by tlia maocifacttaar's warranty. 
Oo not aand your product to OAMARK for rapair. 

• If Indlcatad on ttia lowar portion of this anelosura, pCaaaa call 1-600-729-9000 for a rature ^autliarizatf oo to ba issuad for 
your ratum. If a ratum autborizstloo is not raquira^ plaata follow tha In atrii c ti on i balow. 

• Your mtam wd rafond or r athtp rowit will ba procasaad icqmaaataly opoo raealpt. 

Plaata allow 3 waaka from tha tlma you raturo your ordv for your raftaid or rashlpmant to arri^ML if paid by cradit 
card, plaaia allow op to 2 Mlltao eyclas for your crotft to appaar on your atat amtot 

• Ratures that do not hava tha wroprlata ratum authortxatton numbar will ba subjact to a 15% rastocUng faa^ Ratuma sent 
that ara outsida of tha satttfactloo guarantaa. will ba subjact to a 1S% raatocfclng faa if ratumad wftUn 00 days. 

30% H aftar 60 dayi. _ 

• DAMARK U not rasponslbla for parson^ Itama laft la tha raturriad marchandisa. 

IF YOU WISH TO RETURN MHtCHANDISE, PLEASE CORflPLETE STB'S 1 THROUGH 6: 

1. If « ratum authorization la raquirad as noted on this aoclosura, plaasa call 1-600-729-9000 for assistanca with your return. 

2. Con^lata tha Marchandisa Return and Reorder Form bataw. 

Ba swa to Indicate the retum authorization number issoedr if required, end a reason coda for the return. 

3. Peefcaga each return separately In the original carton and padceglng with all accasaorlas, manuals, and w a rr anty card. 
If returning gas powered equipment please drain gasoline and run the angina to empty. . » ^ . ^ r 

4. Enclose tha completed Merchandise Retum and Reorder Form in your retum peckage. 

5. Attach the retum shipping label provided to the return package. Sand ta 
DAMARK INTBVIATIONAU 7101 WInaatfca Ava K Minneapolis MN 65468 

. 6. Ship via ground Insurad UPS or Insured Parcel Post. 



XER2 



fETURN AUTKIKIZAT1QN NOT REQUIRED HR MERCHANDISE RETUm 



SMR. STmEN RMGIfE 
0 232S STORM ST 

^AMES lA 
D 



SMR. STB>UEN RMOS 
|{ 2S2S STORM ST 

1. 



50014 ^AMES lA 

r S1S-292-4S08 



• PtEASE READ AND FOLLOW^ INSTRUCTIONS ABOVE. 

• PI.EASE COMPLETE AND ENCLOSE THIS FORM WITH YOUR MERCHANDISE WITHIN 
30 DAYS OF RECEIPT. 

• TO HELP SERVE YOU BETTER, PLEASE BITER THE REASON FOR YOUR IgTURN 



1. Demeged In shipment 

2. •Does not worlc 

3. Wrong, Item shipped 

4. Not as expected 



S. •Unlike photo/description PLEASE CHECK ONE : 
7. •Other Explain) Rafund 

11. Sub unacceptable Mmimn 

^^^^^^^^ Replacement 

ITEMS FOR RETURN 



CUSTOMER # -1004930972 
ORDER # 2441082001 
DATE 1997-04-04 
PAC 




244108200101 



Itotuni AuttwrtxMw 
eexpUliB III 





JISUL 


DESCRIPTION 


CATAljDGir 






TOTAL ITEM 
PRICE 


R 

CODE 


1 


402596 


KIT 4 GE 2-9450 RF 4LN PHONE 


*0041 - 


479.99 


48.00 


431.99 





ITEMS FOR REORDER 



OTY 


ITEM # 


DESCRIPTION 


CATALOGS 


rrran 

PRICE 


DISC 


PRICE 


S/H 


GRAM) TOTAL 
























CiMCk 





METHOD 
OF 

PAYMENT: 



Otmarfctrd 
AflMTleaa ExprMi 



Mo i> »y Or<t«r 



MICRON 



PACK SLIP / RECEIPT 



900 EKARCHER ROAD . 
NAMPA. (0 83687 
PHONE: 1-600038-3343 
PAX: 1-208-893r3424 



ShIpOite: 4/28/97 
Oriclerld: 1409349 

PackSnpNa 474449 



Bill E-MARKETS 
To 



EET 



Ship E-MARKETS 
To 



^STREET 



AMES. lA 50014 

BMCtlNKW 844282 PskS^Na 79708 

niiiMini liiiiiin 



AMES, lA 50014 
R* CALLER I 



ORDER DATE 


BiaCUST SALESPERSON 


Job# j P.O. ft 


CARRIER 


SERVICE 


SAT. 




1288753 MILLER; BEN 


1675273 j 


Federal BqMBSs 


-&2- 





OTY 



lORaf 





Strr^l '^ ZU 


0:5^/ V UNITPRIC6 


NETPRfCE 


Complitar 


mmMM£^^ V $1^28i0p: 




(^a]D1120-00 


Case 




CPU001052-00 


PiDcessor 


MTELPBmUHPROCESSORaOQUKZ 




MOD001072 


DRAM 


39042^ SSMS) COO MayKWY 




MC0006 


RAMCache 


8t2KnPQJNE CACHE.0N MOndBOARD 




HOI001058-00 


Hard Disk 


MCRONAOGaeOEiMRO DRIVE MT 




ccoooo 


ControOerCard 


Pa32BajyKX3E4 ElOE CONTROtiSl ON lyKJTHfflBOARO 


FDD0010Q2 


Floppy 


njOPPrDRIVE3&i;44MB 




001001004-00 


CO ROM 


IOCR0N.i2XQDECDROM 




VCD001 14000 


VideoCaid 


OMMOND STEALTH SOaOOOWOMG a 1^ 




KBR001018 


Keyboaid 


104 ICr ENHANCED PS2 ICYBbARD 




MOU001004 


Mouse ' 


MKROSOFUKXISEPSU BUTTON 




SFO001043 


OEMSoftware 


US.«toRK5 SSCCQD^CD VERSION 




SCM001351-00 


Sound Card 


CREATIVEiAaSX)NBaARO S8l&WrSTANDAR0 POHBW SPEAKGEtS 


SCM001322-00 


Modems 


USR Safi MOOBI FOR MN 95 




CC0003 


N^MfOffc Option. . . 


NO NETWORK CARD OROSS) 




OSS001 076-00 


System SoflMvare 


M&WW 95 PUIS nr48R2XCO VTOION 




UAb01096^ 


Labels 


tAA.^8YSTCUMZAR0PMKLABa 




MAS001372-00 


System Manuals 


MAS.Sy8TBIVMZARaSYSTBIGAR0 




SFO001482-04 


Addtl OEM Software 


SFdPH0ENDUylCRaca%U5YSTBI VMZ^ 




CA8001 162-00 


Hard Drive Cables 


CAaLASSy.SECAa£Kn- 




MoiUtor 


16 INCa(13.7 INCH DISPUVY)JE8DP 1280X1024 COL $0.00 


$0.00 


Warranty 


1STYR4USA0NLY)0PT.0N-SnrE.BYDEC $0.00 


$0.00 



SYS1*333658 



1 MNN001004 
1 LAB001078-02 





SALE AMOUNT 


$1,928.00 


FOB: Origin 






Thank you for choosing MICRON for your computer needs. 


SHIPPINGAHANOUNG 


$99.00 


Please retain this copy for your records. 


TAX 


$115.68 


^■■■■i»S2.14^6d 


TOTAL 


$2,142.68 




Page 



1 




PACK SLIP / RECEIPT 



goo EKARCHER ROAD 
KAMPA.tD 63667 
PHONE: 1«800-43U343 
PAX 1*268-eBM424 



Ship Data: 4/16/97 
Order W: 1373177 

PackSOpNa 464492 



BCH E-MARKETS 
To 



Ship E-MARKETS* 
To 




► STREET 



i STREET 



AMES, lA 50014 

BMKmm 828962 FkkStpH^. 783640 

Hiiiiin limiiiiH 



AMES. lA 50014 
Ph#: CALLER I 



ORDER OATl 


El BILL GUST SALESPERSON 


Job* 


P.0.#. 


CARRIER SERVICE 


SAT. 


4/10/97 


12887S3 MILJUEB. BiMm 


f 1855183 




Federal Express ••&2-* ^ ^ 



QTY 



DRef 



oescfopnoN. 



UNIT PRICE 



NET PRICE 



SyS1f329501. 



MNN001004 
LAB0010784)2 







:$:!;90^ 


CSECNH1S2*00 


Case . : 






CPU00105(H)0 


fHocessor 


MH^raniuM PRocessoR leeuHz 




MbC)001076 


DRAM 


64acB4^eu 8U<s} EDO uaipRr 




MC0006 


RAMCache 


512K PmJE GACHEON yonOBOARD 




WO001059 


HardOsk 


' 4G8 UORASCSIIWD DRIVE 




CCD0010Z7 


ControOer Card 


8USU)G1C ULlRASCSt CONTROUCR 




FDO001002 


Floppy 


HJ0PFYORME3&144IIB 




CDI001004^ 


CPROM 


MCR0K12XED&C0 ROM 




VCD00114(M)0 


VideoCard 


DIAUOND STEALIH 3D 2000 WBM6 A MPEG 




KBR001018 


Keyboaid 


104KEr BMANCED PS2 NEySOARO 




MO(iq01004 


Mouse 1 


MKROSOFTMOUSEPSaJIBUrTON 




SFO00ia43 


OEMSoftiarare- 


M&VV0RK8 95 (0Q0.CO VERSION 




SCM001351-00 


Sound Card 


CI^TIVE tABSOIBQARb iBm&WISTiVaWU) P0MB» SPEA^^ 


MO00Q2 - 


Modems 


NOMOOai 




NVVO001078^ 


NetwoifcOptfcm.^. 


' 3COM.SC90&10nOOLPCUaT 




OSS001068^ 


System Software 


MKROSOPTJir WORKSTAIKM 4.aC0 




C81031 


Hard Drive Cables 


HOC? OEVICESCSUr J CONNECTORS 




Monitor 


16 INCH413.7 INCH DISPLAY)^DP 1280X1024 COL $0.00 


$0.00 


Warranty 


1ST YR4USA ONLY) OPT. ON-SITEJaY DEC $0.00 


$0.00 



FOB: Origin 

Thanic you for choosing MICRON for your computer needs. 
Please retain this copy for your records. 
^ $3,180.42 



SALE AMOUNT 


$2,907.00 


SHIPPING/HANDUNG 


$99.00 


TAX 


$174.42 


TOTAL 


$3,180>I2 



Page 



S»S/97 
Page 1 of 2 




srnPBOffWORK -ContractorslMlleKcqrtasolfa^ 

Sardance^a^ctor»s«ttadiedP«?jert^ 

Moines, lA location. 

piniTnn op AGREEMENT - Soot Order. Work schedule as inHtualfy agreed to Iqrl^ 
rOTVmSNSATION -AsooDsideralkmfasenr^ 

Contractor agreestoaccqrt as co«q«osa|ioaoostpera^ EadimvoK»shan 
not exceed S^aiili bffled monfldy wo^ 

TEmSfOmffir-E««5rtasofl««^ 

terms of oavment wfflbH^et 15 di^fafler DaPoiit»i receipt of a propedy prepared and con^ 

^^beld<S5n««le^^^ ''t^'^iSLr 
3Sa«^edbys«direoordsorod.erv«itteaproofasD«Pontd^^ 

^l^^^SandMbemsuchformasniaybepresc^^ 

rnNTRACT ADMINISTRATOR - TTie DuPont Contract Administrator is Dan Hammes. 

NCmCES - Contractor shaU submit requiied information and documents to DnPont as foUows: 

1. Correspondeni»involving,liiecontrBCtualrelationshipsIianbeseotto: 
E. L DoPont de Nanonn and Compan y 
100 01 



WordiingtMi, OH 43085-2261 




0^ 



Optimum Q 



iMiTY G rain's High Oil CBRn^Extranet 

PROIECF WBiFROFOSAL 

APRIL 11,1997^ 



iNTRODUCnON 



DuPoiit*s Opdmum Qua% Grains (OQG) group k active^ engaged in contracting for pmluctb 
of hi^ oil com (HOC) aodmodffiedHrait eoybfiaas. TbQ CQittracting px>Gess inratves a conqplex 
network of (Xy^r^presmtatives, gram 

signifieflnt fltnnimt nf tnfhfinfltT^p atiH Aata ^ fytf tniMt shair eA ittiH cn itmniTTffjfttf^ 

Key chalfaiges in tiie contracting process involve monitoring contracting activity in liaxfy fishioi 
Imilding a multi-user securedatabase system^ 

personnel and bu^ness partners. A gpal^f OQG for tlie 199ft growing season is4ili^^ 



E-Markbis win he^ CK2[0 address some of die lay iiifomiation chal^^ 

coQtiactii% system. ^BKijifxA^BtKB.hu step towioRls tniildii^ a fww kiiAif^g fafeffr^at^w twi^ 

&r<>(^*s contracting activtiK. E^M^Riqnswinbu^ 

capaHilTtieitfor contract mame^e^^ 

prototype, llie Extranet vd^^ 

• migrate OQO*s current contract]ng.datal»se to a Web platform with multfde fevds of 
access and security 

• create new and convenient faitng of mformflriQn and data prt t m^E ^r^}istpf ^ 

• he^ manage more eflbctively and eflfcien^ 

involved in hig^ oil cam tmA vni^4^e4 ^trsk:myi^^^ 

ProjectHlk involves a s«es of incronentalpiiases that wiUldentifytfae needs of OQG and its 
budness partners, build a prototype sei of q^dications around those needs, binldconsensus around 
depbyment of the systm, and s^ up an ongoing process for system maintenance md 
improvement. 

Affroach 

The E-Markets* application development arddqibyment process involves four phases of woiic. 
This proposal enconq)assesti!e first three phases of the process. 

Phase I is a Needs Assessment followed by Prototype Development in Phase II. The prototype 
vdQ gwe the look and feel of the plication but will not have foil fonctionality and will use mock- 
vp security, q>plication, and database code. The ofgectiveofdKse first two [biases vvi^ 
design, bdld, and test the prototype of theExtran^ system tha^ 

priority needs connected with the OQG HOC buaness. Phases I and H will be con^ileted fay June 
27. 



JT^^'^T!^^^ ^ ^''u"". °' '^y^ ^'"^ ^ ^ ^ ^^P'^ ^"tt"* Wroval. Ui rtwt rcscnw the nght to reviews insncct and/or 
iComractor , employees, their equqmiem, «Kleffccu as Du deems neccZy to audit CbntrST^^TrSi?^^ 



13J 



Following complettoa of Phases I and 4 B-Markbts wffl complete Phase m, AppGcatkm 
Cnstoiriizatton and Development, by Sqitember 1 




Extranet development process 



JiBe27 



- -tisso^Sfiiont OovolcpiiK--,r •-^usicnziition 




Phases of work for PraJect^Oscar 



Froject^iihdse) 




Key steps 


Phase 1: Needs 
assessment- 


m&lfu. 

• Aproto^appIicatidDdewel^^ 


• Tntehfaws;wMt otttf IXiRmt|^^ 

' - ^a8:Wt3lN^r^^ 

• Ooefiidfdt^wocfcsfacii^^i^ 
Frtject team members 


Phssell: Prototype 
development 


• Aprotoljpeq^dicatuia 

other mflteriak fer ctaar ^miffnsfratinn 
of file slrate^ beoefis of Afi 

• Applicatinw inioirtanig^ifj^ gp^ 

dcvdapmcotplaii 


• Design flitiBxtmiet contracting 
^^Ucatian axcfaitecture 

• Dmign page laynuta fiw the nnntrtiffltig 
' ^ppTwatwnr 

• BaOdmodcHqidatabases 

• BuOdfflockH^ fitOGtiOQali^ 

• Onchdfdayprqtgj^ype 
WQdcshcirwtdi^lllMllllll^^ 
npreseiiatives of fay budness partners 

• Gritiqaeprato^ 

• Fadlftate buy-in process 

• Sdldtinpat fir modifications 


Phase Ul: 
Application 
customization and 
development 


• AfidjyfimcdondExIniido^ 
qqdicadon . 

• An an>Itcatiandqdi9meat plan with 
proposed time frames snd costs fas next 
steps, along with time Old cost 
cstfmates &r suhseque&tst^ 

• Eohancemcnt plan 
Maintenance plan 


• locofparatearcfaitecturD and page layout 
changes rfcnmmcnded fiiom prototype 
review 

• Constnict needed databases 

• Boild fimcdcoali^ 

• TestfimctionaUly 

• Soltdt feedback fioin aiqilicatioa users 











- E-Markets, Inc. 
Cash Disbursements Journal 
For the Period From Jul 1, 1996 to Aug 31, 1997 

inchiaes: Report orier IS Date. Rq)^ 

Checki 



5/5/97 



5/12/97 

5/14W 

5/14/97 
5/22W 

5/22/97 
5/22/97 
5/22/97 
5/22/97 
5/22/97 
5/22/97 
5/29/97 
5/29/97 



544 
545 
546 

547 
548 
549 

550 
551 

552 
553 
554 
555 
556 
557 
558 
559 



AcoountlD 

74500 
10200 

71500 
10200 

74500 
10200 

71500 
10200 

79750 

10200 

80000 
10200 

80000 
10200 

81^ 

10200 

80000 
10200 

71500 
10200 

79750 
74500 
75000 
10200 

81500 
.10200 

19000 

10200 

79750 
10200 

80500 
10200 

72000 
10200 

64500 
10200 

64500 
10200 

. 64500 
10200 

77500 
10200 

74500 
10200 



line Description 



Debit Amoant -Credit Amouat 




Kdmbureement for computer 
JohBLStndd 



i^iril ntifides Inlled to Shaman 

Assoc 

lESUtOflies 



DnPvmtneal 
HklDOiyPnk 

lylodems,]ietwoik cards, etc 



RostyHatder 



mSUtfli&s 

Customer dedric and wata 

deposit 

City of Ames 

computer netwoik cards 
JobnStudd 



US WestTdeoommunicattons 




67.17 



25Jt3 



42.77 



9J6S 
40.07 



3.23 
250.00 

104.99 
404.08 



4.000^00 
4,000.00 
4,000.00 

i;k6i.oo 



/ 



67.17 



25.23 



250.00 
104.99 
,404.08 



4.000.00 
4,000.00 
4,000.00 
1,261.00 



' 27, 1d97 ; 

O'KELLVS WESTDES MOIN lA 

FOOQ/BEV 3ai6 
TIP ZJBO 



NICS 200-8933586 ID 



2.247.82 



Total for KEVIN L KIMLE 



8,P5&25 




ConUnuod on noxt page 





Cards 



Personal Card Statement of Ac^unt 

SviNLMMLE 



Pdgel of3 



Statenwrt indudes 
* tndfeatos posfinQ 




« Visft American Express 

Cod tAiQ dstaiSi " 
chocfc reraj^pons, & 
moraL For flOOBSSiOOto 
ksywOfd:AfnsxonAOt 
or on ttia yteb wmif. 
ttnoricansxpressjoom 



For fast balance and payment infonnaticin. cafl automated service Sba S^ 
1-800i^-2639 using atouch tone dIioq^ Ftcj^^havsywr ecccuntn If you 

have a question abqut vojic accotmC ciaB i;«)d£S2g'480Ci (24 M 

'.GiRiiEKttini' •; 



Pbass reiBrtoi 
. for iniinrtsnt i 
raQflitbig yourCBrd' 
Account. 



Canl^TiiMllMif fdr;VEVIN UN 



CHILLIS RESTAURANT CUVE 
f=OdD/BEV 

RiteMGc 0127I3SM . 



lA 



1&24 




o5mPUSA«)711 CUVE 
CCNiAPi/rER SOFTWARE 

IMMbK00tS«0089 Rm"' ' 



TX 



thsSdadaifhfcnasQ 
Aooourtl-J 



May 10,1^ 

SKYUNE INN MOUNE 

FOOO^EVERAGE 

PObD/BEV 

TIP . 

caQ6aioai9 



IL 



4aoi 

&S0 



ConUmiod on ravarsa 



Payment Coupon 



3 
8 

S 
S 

z 





i.i.i.ii...ii......iiiiuH...i.i.iJi<u.i..i..i.i..i.iiu 

UaU Payaent to: 



Please Pay Please enter account 
iHedlately num ber on aB diodte 
.and coopBspondence- 
0M> PayatJeinU^Dolto 
won receipt w9h a^ 
dieck drawn on a bsffik 
in the U.S. or money 
order, c 



Check here if address or 
telephone numberhas 
chanQed. Note changes 

on reverse sido. 



AMERICAN EXPRESS TRS 
SUITE 0001 
CHICAGO IL 60679-0001 



□ 



i.ii..ii....ii..ui.i..ii.Hii...ii......iii.i..i.i....ii.i 



3Slba770ia QlQ4M23fiOQ051bM1bA 



• CommitiDcntt Exchan^ 

• joumil EntfT 

• TKxichci & Ueas 

• Aceodas (telephone, meetings) 

• Coaversatwns 



Meier 



vcha yourhtoatis hitta. 
-Samud J. Hunmt 




Thursday 
June 1997 



CLAXCae Z_ — 




0 1991 nnUlo Quest Co. PHnnd kt USA 



l77ri>D>r 188 Uft Vftck2S 
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E-Markets, Inc. 
Einpl<qrmeiit Agreement 



•mis Employment Agreement C Agreement") is made effective ^.^^^^^^ 
between E-Maikets. Inc.. (th6 "Employer"), an Iowa corporation located at 125 South 
Third Street. Suite 4, Ames, Iowa 50010, . „^ , 
TnhnRStucki . __. (the "Employee"), of 



Y^i»st Pes M "?^«s TA 50266 



The Parties hereto agree- as follows: 

1. Employment, EmpU^isen^inthebu^in^ 

^cultu^apiUcations.^^« 
^imposed&nn tim<^totimlQfBn5^ 
initiS« Witt be to serve as a ,«^mg£^ 
descnT)ed in Exhfl)it A. which is attaaied and incorporate 

refoaice. EmployeediaUinitiaUyre|K>rttoEm^^^ 

2. Compensation. Employeewinbepaidcompensationduringth^^ 
^'^r'Abasesalaryof _^H||[»pcr year, payable in monftlyinstalhnen^^^^ 

b. KS^SSl^dcxtheE-Marlcets 1997 Stodc Option in a single 
blockofjilB|;;optionstobegrantedasofthedatew^ 

exercise^wTTBiiper diare into the Empl^^^^^ 

noted in the Option^teement wWch is attached to tiiis Agreement and 

c. S^:^'i^^«^eE.Marlcetsl997Sto^^^^^ 
single block of JMfc. options to be granted as of October 1,19^/. 
«cSciseable at Sper share into the Employer's common shares, vejmg as 
noted in the Option Agreement which is attached to this Agreement and 

d. K-i-^^theE.Marketsl997Sto^^ 

single block of •■L options to be granted as of Januaryl. 1998. 
exaciseable at STer share into the Employer's common shares, vestmg as 
noted in the Option Agreement which is attached to this Agreement and 

e. K-^^^ertheE.Marketsl997StockO^^^^^^^ 
single block of ■■^options to be granted as of January 30. 1998. 
exaciseable at Sfl|fa)er share into the Employer's common shares, vesting as 
noted in the Option Agreement which is attached to this Agreement and 
incorporated by reference. 

3. Benefits. Employee will also be granted the following benefits: 



m m 



9. Waiver of contractaal Right The failure ofdthor party to enforce any piovisioa of 
this Agreonent shall not be construed as a waiver or limitation of diat par^s rig^t to 
subsequent^ enforce and compel strict compliance with every provision of dus 
Agreement 

10. Applicable Law. the parties hereto acknowledge that this Agreonat was made 
within the State of Iowa and that it is to be governed and interpreted in accordance 
with the laws of the State of Iowa. The parties furdier agree that jurisdiction and 
venue for ar^ dispute related to or arising out of this Agreement shall be limited to 
the Iowa District Court sitting in Story Com^ 

11. Notices^ Any notice required by this A^re^ 

be in writing and shall be ffyea to the partie^below by^persorialldeliveiy orcexlified 

imail:. 

ATTN: President 

125 Soufli Third Street, Suite 4 

AmeSjIASOOlO 

If to Employee: John R Stucki 

West Pes Moines. lA SQ266 



Employen E-Maricets, Inc. 



E-Markets, Inc. 



Employee: 




s 



E-Martos,Inc. 

125 Bast llind Street. Suite 4. Ames, lA 50Dl^ 



515-233-8720 



Mr« Alan Schinitz 
Ankeny.IA 50021 



By E-Mail: 



Dear Alan» 



7 July 1997 



As we discussed today, I am deligjited to oflfo you eiiq)loyment with E-Maikets as our Systems 
Engineer. Our offer is e^lained in more deta^ 

1 • Position. You will s^e as. our SystCTis En^^, responsible for developing lotenie^ 
software and hardware tools for our customos and fear our own product line. Spedficcdt^ i^^^^^ 
will astyoii to maiiage tte n^wbddng^ tdeconmiu^ 

our product fines. You wll work closely wifli all the associates in the Company and vwj^^r^ 
to Johii, who is our Engineeririg Direct 

2. You will start eaq>loymmt on August 1, 1997. Your disaster recovery task at|f|BR is 
scheduled to be conqilete by that date; howevo:, becaus e we al l recognize that time slips occur, 
we would have no objection if you w^ to consult with SBBf^ to a total of twenty hours per 
week until Sq)tCTiba'l'^,^en flie your work should be con5)lrte. Uris arrangemeait will help 
you leave Norwest on good tarns. Li addition, your consulting with other groups such as the 
Newton PubUc library can continue. 

3. We offer you the following conq)^isatipn: 

A. Your starting cash conyaisatio n will be f BBKpcr year, paid monthly on the fifteenth of 
each month. We expect that tiiefl|||^andflHipn>ject5 wiU^h^^ 

during the next twelve months and that, as we meet them, we will review your conq)ensation 
accordingly. As we noted during our conversation, we are not limiting anyone to a twelve 
month compensation review, nor to an inflationary increase. We strongly believe in pay for 
performance. 

B. We also offer partidpation in our E-Markds Stock Option Plan^ ^ 

consideration by our shareholders and directors. After they have adopted the Plan, you will 
be granted an initial block offlBP options, which will be exercisable at 1^ per share into 
the Conq)any's common shares. This amount of initial options represents one percent of the 
total of shares issuedmdflios e reserved for options. If we as sign a reasonable valuation to 
the Company ofi BPBfci n IBPSHliHMinHBb), then your option value 
right now would be IHHP^ This amount would grow not only because of tiie mcrease in 
the value of the firm but also because of tiie additional options you will receive. You will be 
considered for new option grants at future times dq)CTding upon the achievfflient of 
individual and corporate goals, as noted above. You will vest fifty percent in these shares at 



/2d/97 WED IS: 94 PAI 1 Tl^jg* 



INS INFO STCS 



QOOl 



/[^ Oroaniratioti: ErMa*ctt 
• Attention: KwinKOTte 

Telephone: 5J5-233^ 

FAX: 515-233-8718 
Service Point I25 S3*StAmes.Ia5001O 




issueDate: 7/23/97 
itetill$.loe. 

^01 Corporate Orlwe 

West Om Koines. lA S026i 

SlS43(Hl345fFAX) 

NPA-NXX: . 515-233 




Install Date Requested: jdvid./^ 



One-Time SarviceFees} 



netlNS Dedicated Access Installation Fee 
Gamer GircultlnstailSllbn Fee 
Equipment Costs 
Total Qne-Tlme Service Fees 



Monthly Recurring Fees 



neUNS Dedicated Access Montlily Seivice Fee 
Carrier Circuit Monthly Fee 
Total WfomhiY Recurring Fees 



$750.00 
$531.00 



$1281.00 



paypiept (Chbcse onfiLongl 
[ ] purchase Order Number 



(please retum PC with ttils form) w • \ 

heck (please return >«t». Wis foim) CenI (please complete ii»fom«tlon below) 

*iM> faiiowint| I nformationi 



If yau choose to. 
Card Type 



_ ISA 
Nameaeitappeaisoj 
Card Number: 




efftdit card, please 



^ . ^^^^^^_^^^^^^^_^Explration Date: _ 

^ a.^WBBL-^— ^ Date: 

Please'«wd theTenns and CondHkms on Udsform and complete the Wommtlon to indleate 
acceptance of the netlNS Dedicated internet Access AflreemenL 



Company: 

Address: ^>*tU ^^'^"^ 



Phone:. 
FAX:_ 



ConUctName: 



Signature: 




7-07-1997 8:43AM 



^ETINS SI 58300652 




netINS,Inc 

4201 CORPORATE DRIVE 

WEST D£S MOINES* lA S0266-S906 

Itemized Internet Hardware Quote 



Quote Number 179 

Quote Date: 7/7/97 

Prepared by: John Roach 

Quotedto: E^arkets 
Comments: 



Customer Fax: (615) 223-8718 
Customer Phone; (515)^3-8720 



Quantity;^ Item Name 



1 AN Router w/ software 



Signature: 




Kern Cost tiiNf Cdst 



$1,295.00 $1,296.00 



Available w/ DC power opt 


Digital Unk56KDL056 


$249.00 


Hienew56KCSU 




V.35 cable 1405580X< 


' $50-00 


6 foot cable, goes between CSU/OSU and router 





$50.00 



Total: $1,534.00 

Date: -/-V-fy 



Note: Quoted prices ai* valid within 30 day« of the date iseued. 



Monday, July 07, 1 W7 
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AU(r27-98 THU 14:27 OP|pECHKOLOGIES 



FAX NO. 515|y285 





Obdn Technologies, Inc. 

«2w\MMra,ATniiesjMlee08w - 
UrlMtid«r«,IA.S0322 











125Sauth3nJSt.Suito4 




AmocIA 50010 




Attn:Min$ticK 






iDsrvoicE 



INVOICE NUMBER 
. MV6(CE0ATE 



3323 



OUR ORDER NUMBER SOTBe 



YOURXmOER NUMBER 



TERMS net 10 



SHIPPED VIA 



PREPA!D;opCOU£CT 



DaMidRKreg 



PJ 



vnaricl'* 



1.00 



1.00 
1.00 

1.00 



SUN'UitrvllfTDi; 1F'^lidipr.t«ib^ 

s^aittik ■ ■■ 

S«(iat«:«722P0O3Q.UltnBl 
99riat f: 687221X0814 . nmitor 
SUN-Sala(tiZS.1 DssHtap Media . 
SUNOJiaintOOROM 
S«fB»: $0718600425 , 
SUN-64Mb^MamonrExpaniign'(ad2MbS(H|M6} - 



63.7$ 
265.00 

8S0LOO 



eUBTOTAL 
TAX 



$63.79 
S255.00 

$890X0 



1SBi87 



pInw remit to; 
OpmTechnoibgiw 
P.O. 91079 

O«9Moin«s,lowaS031O 



30«Vftv9CUtiMtB lepermonOi 



18,120.37 
fwiriHS 
Mwuwr 



We tif^mcfafe yourbu^mssi 



August 11, 1997 



About OSC: 




OSOfj^ls a Web-based, crop production contracti hg ap plication. It is accessed 
using an internet browser. An important part of OSCV'ls its online database 
containing a wide variety of infbnnation related to the DuPont Quality Grains' 
crop production contracting efforts. The database includes infonnation on: 

■ partidpating elevators. 

• participating seed companies. 
" growerSi 

■ contracts. 

• acreage allocations, 
" key contacts, and 

■ other inforrnatidni 

Reglst^^ lasers and Guests can access OSO^i^ the^intemot^by 
DuF%nfsQji^in^rniU^ 

httprAAawwiduponfeiSQrt^^ 

Gick on OSQB once at Optimutn University. VVhen users first get to OSCiSI. 
they can "bookmark" me pSClisite if they wish. The direct ad dress for 
OSoiil is http:/Awww.e^arkets.com:42000/du|X)ntMB^ 

Registered users will be ass^ned useniames and passwords that will provide 
secure access to OSCii^.lmportant registered users will be participating grain 
elevators, participating seed companies, and DuPoht Field RepresentativeSi 
Bevators will be able to view and .manage information fbrcpntrads with delivery 
to their own liacilities. Seed company District Sales Managers pSMs) will be 
able to view and niange information from coritract they originate. Seed company 
management will t)e able view infonnation for contracts that their company 
originates or for contracts that designate that company for prefened seed 
purchase. Users will be able to access only infonnation relevant to their own 
business. 

Gueste can also access OSQI^ Guests will be growers and others tiiat are not 
registered users (tiiose witti assigned usemames and passwords). Guests will 
have only minimal access to 0SQ9 capabilities and information. 

In order to help understend some of the tenninology associated witti OSCA a 
glossary of tenns has been included beginning on page 19. 

OSC^ was developed for DuPont Quality Grains by E-Markets. an Intemet 
application development company based in Ames. lA. 
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25 - 



Eld 

OH CffiB^yiE^ 




NAME 



ADDRESS 




APPROVED 

X 



aMOODPMaSM 

□ other: 



RECEIPT REQUIRED 
f=QR AU- RETURNS. |?CCHANGES AND REFUNDS 



2/6/03 at 11K)1:55.41 * Pigc:7 

E-Markets, Inc. 
Cash Disbursements Journal , 
For the Period From Jul 1, 1996 to Aug 31, 1997 

Criteria includes: Rqxut onier U by Date. Rq)Ort B pr^^ 




CbcclcS 



AccoontlD 



line Description 



.Debit 



Credit Amount 



Znm 637 



8^7/97 638 

mim 639 

8/12/97 640 

8/12/97 641 

8/13/97 642 

8/14/97 643 

8/14/97 644 

8/15/97 651 

8/15/97 652 

msm 653 

8/15/97 654 

8/15/97 655 



71500 
10200 

72000 
10200 

71500 
10200 

71500 
10200 

80500 
10200 

65500 

lom 

15200 
72060 
10200 

15100 

15200 
72000 

72000 
75500 

81000 
10200 

74500 
10200 

71500 
10200 

74500 
10200 

75000 
10200 

10200 

71500 
10200 

71500 
10200 

23400 
10200 

23600 
10200 

23300 
10200 

71500 
10200 

74500 
10200 




Ma 



v^j^SBTl^ 
StcphenRiQ^ 

ASSET 16: Computers, monitocs, 
pnnter 

ASSET 12b: Teieplunie station 
OfiGce siqipUes (lamp, si^plies, 
etc.) 

accounting software 
Hgal seminar (CHI: nLCE 
5/16/97) 

legal seminar travel costs 
StqihenRing^. 




US Postal Senrice 

Dupont OQQ training manuals 
Copywoilcs 



August w/h 

Iowa Dept of Rev & Finance 
August w/h 

Vaqgnaid Fidndaiy Tnist Co. 



Oscar manuate mailing 
US Postal Scnrtce 




155^ 



155.89 



2Zm 

US4 



3,05a70 

89i>9 
196^ 

175J00 
65^ 



248.52 



3,687.85 



25j08 



316^94 



25.08 
316.94 




135.24 



135.24 



Open Technologies, Inc. 

6200 Aurora, Avenues, Suite 606w 
Urbandale,IA 60322 



INVOICE 



SOLO TO: 






E-Market, Inc. 


INVOICE NUMBER 


3355 


125 South 3rd St. Sut0 4 


INVOICE DATE 


38/21/97 


Ames, lA 50010' 


OUR ORDER NUMBER 


50737 


Attn: John Studd 


YOUR ORDER NUMBER 


DavidRKrog 




TERMS 


netIO 


8HIPPEDT0: 


SALES REP 


P J , 


E^Aarket, Inc. 


SHIPPED VIA 


best 


125 South 3rd St, Sufte 4 


F.0.B; 


origin 


Ames, lA 50010 


PREPAID or COLLECT 


na 


Attn: John Stuck! 




emarlCS 



1.00 

1.00 
1.00 



SUN - UHra 1, 17" enby le>ml<»lor nwfdbor. TurboG)Q e4Mb 
2.1(% SGSI^ Disk ' 
SUN-C012lntBmalCD 
SUN - 64Mb SIMUI Bipaision (2x32Mb SIMMS) 



1^ 




6;785:7$; 

255.00 
650.00 



^«795;;75 

$255.00 
$850.00 



SUBTOTAL 
TAX 

FRBGHT 



7,900.75 



77.30 



Please remit to: 
Open Technologies 
P.O. 31075 

Dee Moines, Iowa 50310 



Payments for products and services are due to Open 
Technoio^ 10 days from rec^ invoices past 
30 days are subje^to 1 172 % per month. 



$7,978.05 

PAY THIS 
AMOUNT 



We apprBclate your buslneasl 




oo 



ON 



5^ 



to 




in 
• 



^^^-.J .... 




^ OO 0^ 4^ t-K) 



